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lutely Uniform, Exceptionally Fine R 5 
Sulphur which is free from grit and of Every Description 
foreign matter of any kind. 
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THE OSCAR NELSON COMPANY. 





We invite your attention to a recent addition to our 
standard grades of Antimony Sulphuret. 





NO. 7A Shipments promptly from works 
Pure Antimony Pentasulphide containing 15-17% free in Louisiana and West Virgin- 
sulphur. ia, and also from warehouse 


Seven reasons why you should use this product. ; 
oo stocks in Cleveland. 


It is free from Calcium Sulphate. 
It will give a smoother texture. 


It has the greatest covering power. THERA hae HAW 
It will stand higher temperatures. 
It will give a beautiful orange red color - the FE Ul t E- Fr. A N BD 


one most popular with the consumer. 


6. It will give a non blooming stock, - hence the G rele) Db W 4 N Cc o. 


minimum amount of uncombined free sulphur 
- therefore better aging. 


It is inexpensive. 
Samples and quotations upon request. 
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Rubber Association Activities During 192 | 


\. L. Viles, General Manager of the Rubber Association of America, has issued a comprehensive 


report on the activities of the Association during 1921 for presentation at the annual meeting on 


January 9. 


lt is accompanied by a chart showing in a graphic manner the Association’s scheme of 


organization and method of functioning. The report is reproduced on the following pages: 


Recommended a Change in Mileage Adjustment Practices of Tire 
Vanufacturers 


For at least two years the Tire Manufacturers’ Division has 
been alive to the necessity for change in the mi'eage ad 
justment practices, under hich the making of adjustments 
to hich tl consumer was not entitled deve loped to such at 


extent that experienced executives in the industry estimated 
that during the past vear at least 80 per cent of all adjust 
ments were in that class and were made for reasons other than 
that the tires were defective in workmanship or material. 
\fter consideration of the subject at many meetings, the 
Exeeutive Committee of the Tire Manufacturers’ Divisio 
recommended change in the practice which may be stated as 
involving primarily the abolition of all adjustments which are 
not based strictly upon defects in material or workmanship 
“Standard Claim Form” adopted by the 
Tire Manufacturers’ Division and approved generally by th 


and the use of 


tire dealers of the country The claim form must be executed 

and signed by the owner when presenting a tire for adjustment 

and only tires whieh are alleged to have been defective in 
orkmanship or material will be considered. 

This action should have a very beneficial effect upon the tire 
industry as a whole because it will remove the souree of muel 
annoyance and loss of profit to manufacturer and dealer, as 
well as resulting in the more equitable treatment of tire con 
sumers. The new method of handling the adjustment problem 
has received the approval of 92 individual members of the Tire 
Manutacturers’ Division, many of whom have already put it 
into effect, and indications are that a substantially unanimous 


change of policy in this connection is being effected. 


Recommended Uniform Protection of Dealers Against Loss on 
Unsold Tire Merchandise in the Event of a Price Decline 


In the Fall of 1920 a recommendation was adopted by the 
Tire Manufacturers’ Divison resulting in the protection of 
dealers (on current sales) against loss in the event of a price 


ld 


decline on unsold stocks which had been shipped within 


60 days prior to the date of decline. Further consideration of 
this matter at several meetings of the Executive Committee of 
the Tire Manufacturers’ Division during 1921 resulted in a 
recent modification of the original recommendation which, with 
respect to current sales, will give the dealer protection only 
upon goods invoiced to him within 30 days prior to date of the 
decline. 

Approval otf this new recommendation has been expressed 
by 89 members of the Division, and it is expected that it will 
be followed in connection with such price changes as occur in 
the future. 

The benefit to tire manufacturers of the change resulting 
from this recommendation is not to be measured alone by the 
number of dollars represented by the credits allowed to 
dealers for unsold stock at the time of a price decline, but 
also by the faet that it has a tendeney to cause dealers to 
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order more wisely and thus to assist in the desired stabilization 
of the tire industry. 

The subject ot protecting foreign eustomers against loss on 
unsold stock in the event of a decline in price also has had 
the attention of the Executive Committee of the Foreign 
Trade Division and the Exeéutive Committee of the Tire 
Manufacturers’ Division, with the result that a policy has been 
recommended similar in principle to that developed for the 
domestie trade as referred to in the foregoing. 


Recommended a Uniform Contract Form for Mechanical Rubber 


Goods 


The adoption of a uniform or standard contract form by 
any industry is one of the most obvious and direct methods of 
effecting stabilization and of eliminating variations of prac 
tices and conditions confusing to the trade. That is the reason 
for the uniform contract form recommended by the Executive 
Committee of the Mechanical Rubber Goods Manutacturers’ 
Division. 


Recommended a Uniform Practice with Respect to Destruction 
of Woern-out Pneumatic Tire Casings in Order to Prevent Un- 
scrupulous Rebuilding, Retreading and Resale 
The Tire Manufacturers’ Division, after consideration of the 
matter by its Executive Committee at several meetings, recom 
mended that tire manufacturers discontinue the practice of 
selling worn-out pneumatic tire casings for rebuilding, re 
treading and resale, believing that the continuance of the 
practice was inimical to both the welfare of the industry and 

of the general public. 

The recommendation has met with the approval of a major 
itv of the members of the Division, has been made effective 
by a considerable number and others will put the reeommenda- 
tion into effect as soon as their individual contracts and other 
conditions will permit. 


Recommended a Uniform Contract Form for Waterproofed Auto- 
mobile Fabrics 

The unsatisfactory experiences of manufacturers and proof- 
ers of automobile fabrie during the past eighteen months in 
vonnection with the attempted cancellation of contracts by 
buyers, indicated the need for a more uniform poliey with 
respect to sales conditions 

As a result, the Automobile Fabric Manufacturers’ Section 
of the Rubber Proofers’ Division discussed the matter at sev 
eral meetings and finally evolved a recommended uniform 
contract form for waterproofed automobile fabries, which has 
met with a substantially unanimous approval. 


Recommended a Common Policy with Respect to a Service Charge 
Against Tire Merchandise Returned to the Manufacturer for Ex- 
change or Credit 

Need for a uniform practice with respect to the application 
of a service charge against tire merchandise returned to the 
manufacturer for exchange or credit grew out of the fact that 
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unreasonanb e quantiti of merechi ndise vere being thus mittee whose recommendation has been observed in practically 

returned every instance. ‘The economy thus effected by the industry 
Many compan ere requiring the returners of tires to undoubtedly represents a substantial amount. 

pay a service charge but the absence of a uniform practice The variety and volume of the appeals to tire manufacturers 
as embarrassing to ther nd a disturbing question to all is indicated by the fact that nine (9) of them were in the 
Consequent the Tire Manutacturers’ Division dratted a interest of “good roads” organizations, nine (9) in the interest 

recommen‘4atior hiel met with the approval of 72 men of other automotive organizations, eight (8) charitable, and 

her the Division, to the effect that a service charge of not fourteen (14) in behalf of Chambers of Commerce, conven- 

less than 5 per cent of the value of the merchandise be ap tions, and miscellaneous enterprises. 

plied m connection ith all returned goods transactions. Standardized Existing Buyers’ Specifications (Especially Railroads 


Recommended Standard Rules for the Inspection of W aterproofed 
tutomobile Fabrics 

Standard rules for the inspection of waterprooted auto 
mobile tabries were recommended by the Automobile Fabric 
Manufacturers’ Section of the Rubber Proofers’ Division in 
order that the confusion and uncertainty attendant upon the 
following of different practices by the several manufacturers 
might be eliminated. This recommendation has the approval 
of nearly the entire industry 
Begin Work on Domestic and International Standardization of 
Rules and Regulations Governing the Purchase of Crude Rubber 


The Crude Rubber Committee of the Association was or- 
ganized in the early summer of 1921 and held several meet- 
ings which were devoted to preliminary work on the standard 
ization of the London, Singapore and United States rules and 
regulations governing the purchase of erude rubber, the desire 
tor which arises partiy out of the heliet that the rubbe2 
manufacturing industry in the United States should have more 
influence in the determination of the conditions under which 
erude rubber is to be bought and sold in the world’s markets. 
The Committee also is working, through sub-committees, to 


unify the rules of the importers and dealers (as represented 
by the Rubber Trade Association of New York) and the rules 
of the Rubber Association, governing domestic transactions in 


erude rubber 


Recommended Standard Shrinkage Allowances on Waterproofed 
futomobile Fabrics 

As in the ease of the uniform contract form and rules for 
inspection, the desire for similar treatment of buyers and the 
elimination of confusing differences of practice is the basis for 
the action of the Automobile Fabrice Manufacturers’ Section 
of the Rubber Proofers’ Division in adopting standard shrink 
age allowances for wat rprooted fabrics 
Sustained and Strengthened Recommendation as to Non-Partici- 

pation by Tire Mamifacturers in Shows, Fairs and Exhibitions 

One of the accomplishments of the Tire Manufacturers’ 
Division in 1920 was the adoption of a recommendation con 
cerning non-participation by tire manufacturers in shows, 
fairs and exhibitions of many sorts. In effect, the Tire 
Manufacturers’ Division held the view that the expense in 
volved in participation in shows and exhibitions of all sorts 
was unwarranted by the returns and that the practice was 
economically unsound, and this attitude toward the matter has 
been sustained throughout the vear 1921 in connection wit 
many expositions and display enterprises which formerly 
would have exacted their toll from the tire manufacturers. 
What the pecuniary saving has been is a matter for conjecture 
only, but it is probably a substantial sum. 

Made Effective in Connection with Forty Appeals, the Recom- 

mendation of the Tire Manufacturers’ Division Concerning Solic- 

itation of Financial Support for Philanthropic and Commercial 
Enter prises 

The situation with respect to this matter is very similar to 
that in connection with non-participation in shows. 

The Tire Manufacturers’ Division in 1920 adopted a recom- 
mendation to the effect that all requests for contributions to 
commercial and philanthropic enterprises, other than those of 
a loeal nature concerning only the town or city in which a 
member's plant is located, should be referred to the Association 
office for consideration by the Executive Committee of that 
Division in order that no worthy enterprise might be slighted 
and that no ill-advised competition in the matter of contribu- 
tions be indulged in by members of the Division. 

This policy has been maintained throughout the year 1921 
and an imposing number of requests for financial support in 
various forms has been considered by the Executive Com- 


and Governmental) for Hose, Belting, Packing, Gaskets, W eather 
Stripping and Other Mechanical Rubber Goods, and Standardized 
Methods of Testing Those Products 

The Specification Committee of the Mechanical Rubber 
Goods Manufacturers’ Division held several meetings during 
the year, some of which included conferences with representa- 
tives of railroad and Governmental specification-writing 
bodies. A total of approximately 50 specifications were 
studied and the work of standardizing each was advanced to 
a greater or less degree. 

Notable among its accomplishments is the work of the 
Specification Committee, cooperating with a sub-committee 
representing the American Railway Association, in drafting a 
mutually satisfactory “General Instructions on Standard 
Methods of Tests” employed by the American Railway Asso- 
ciation. The Specification Committee does not encourage the 
drafting of new specifications for mechanical rubber foods 
but is confining its efforts to the standardizing and simplifying 
of those specifications which are already in existence. 
Improved (by a Considerable Increase in the Number of Parti- 
cipating Companies) the Monthly Statement of Production, 
Shipments and Inventory of Automobile Pneumatic Casings, 

Tubes and Solid Tires, and the Amount of Crude Rubber 

and Cotton Fabric Consumed Thereby 

The number of participants in the monthly tire statisties 
presenting the total production, shipments and inventory of 
pneumatic casings, tubes and solid tires and the amount of 
erude rubber and cotton fabric consumed thereby was 43 in 
January, 1921. 

3y field work among member and non-member tire com- 
panies and as a result of the publicity given total figures, this 
number was gradually increased until the peak was reached of 
66 companies in the August report. At that time the data 
reported was believed by the executives in the tire manufac- 
turing industry to be representative to the extent of 95 per 
cent, from the standpoint of production. Many members have 
indicated that these statistics have enabled them to conduct 
their individual businesses much more intelligently and more 
profitably than might have been the case if the data were not 
available every month. 

With the information in detail by months, covering a period 
of more than a year, there is no doubt as to what the progress 
of the past twelve months has been and much less uncertainty 
than heretofore as to what the future holds in store. 
Continued the Monthly Statement of Imports of Crude Rubber 

into the United States 

The monthly statement of imports of crude rubber (by 
grades and by ports of origin and destination) into the United 
States, which has been made by the Association for the past 
four years, was continued throughout 1921 and is apparently 
a very helpful activity, because the only other available data 
in connection with monthly imports of crude rubber is believed 
to be not so accurate and dependable as the Association 
reports. 

Strengthened Semi-Annual Statistics as to Total Employes in 
Industry, Total Consumption of Crude Rubber and Scrap 
Rubber, Production of Reclaimed Rubber and Total Sales 
Value of All Rubber Products by Including a Very Compre- 
hensive Inventory of ‘Crude Rubber Stocks of Manufactur- 

ers,, Importers and Dealers as of July 31st, and by a 
Substantial Increase in the Total Number of Companies 
Responding to the Questionaire 

The semi-annual questionaire calling for information as to 
the total average daily number of employes, the total sales 
value of rubber products, the amount of erude rubber con- 
sumed, ete., formerly had been handled by a trust company 
but the Questionaire for 1921—First Half, was compiled in 








~ 
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tlle Rubber Association office with the result that the data was 
in somewhat greater detail and consequently more useful. 
Beside this, the responses to that questionaire came from a 
considerably greater number of companies than was true of 
the several previous questionaires and this also made the 
data more useful. 

A new factor was included in the Questionaire for 1921] 
First Half in that the crude rubber inventory of manufac- 
turers, importers and dealers was compiled (as of July 31st) 
and the grand total inventory announced is believed to be so 
eomplete and accurate as to be thoroughly dependable. With 
that grand total inventory (as of July 31st) and the regular 
monthly statement of erude rubber imports and the semi- 
nual reports of the total consumption of crude rubber, it 
uuld be possible for member companies to have at all times 
reasonably accurate estimate of the total available crude 
rubber surplus in this country. 


or 


Continued the Monthly Reports of Exports of Automobile, Motor- 
cycle and Bicycle Tires 

The monthly reports of the number of automobile, motor- 
eyele and bicycle casings and tubes exported is a phase of the 
regular monthly tire statistics referred to in the foregoing and 
is especially interesting and helpful during this period of sub- 
normal export activity when each exporting manufacturer is 
wondering just what the conditions are and what is the rela- 
tive position of his company. 


Inaugurated and Improved Monthly Statements of Total Sales of 
Mechanical Rubber Goods of Thirteen Manufacturers 

Regular monthly reports of the total sales of mechanical 
rubber goods, divided into about twenty classes, were inaug- 
urated in April, 1921, and thirteen manufacturers have since 
been participating in this work, the purpose and results of 
which are similar to those connected with the tire statistics. 
The mechanical goods monthly reports are not in so much 
detail as the tire reports, only total sale of each product, 
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expressed by value, being stated, but the statistics seem to 
have met the need for a better understanding of the condition 
of the industry from month to month. 


Continued the Monthly Statements of Production of Proofed 
Clothing and Automobile Fabrics and of Production, Net 
Orders and Cancellations of Calendered Rubber (Rubber 

surface) Clothing 


In statistical work, the Rubber Clothing Manufacturers’ 
Division was the pioneer among the Divisions of the Associa- 
tion, having started in 1918 monthly reports of production, 
net orders and cancellations of calendered rubber (rubber sur- 
face) clothing. Seven members, or all of the manufacturers 
in the Division, haye been participating in the work ever 
since and it was continued through the year 1921, as were the 
monthly statements of the production of proofed clothing and 
automobile fabrics which are participated in by 22 rubber 
prooters. 


Published and Began Distribution in Foreign Countries of Sales 
Promotional Pamphlet Presenting the Advantages of the 
Straight Side Type of Tire and Rim as Contrasted with the 
Clincher Type 


For several months the attention of the Foreign Trade 
Division was engaged with the preliminaries of sales promo- 
tion work in foreign countries in behalf of the straight side 
tire and rim as contrasted with the clincher, which is at present 
most favored in many of those countries. After the Foreign 
Trade Department was established in the Association office, 
a pamphlet entitled, “Why Straight Side Tires are Better,” 
was prepared for issuance in about a dozen of the leading 
foreign languages. The English edition has been printed and 
the distribution will be handled by the Association direct. to 
the foreign representatives of tire and automobile manufac- 
turers whose names and addresses have been supplied to the 


Rubber Association. 
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Progressed W ork on a Handbook Containing General and Specific the Bureau of Foreign and Domestic Commerce. He asked 
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nine for and kngeagin in the Sale of Rubber Products in the work to be undertaken bv that Division and in selecti 
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‘ ‘ eetil hict ! v peen : ‘ 
adian and | l ted States interes lt ho ever, the 
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rulings on those rubber articles in connecti vith whiel 
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. . Rubber Association helped to the limit of its opportunities 
reguli t Ser ont intervals to present the interesti 


supporting the Townsend Highway Bill which was passed w 
facts about Asso tio etivities and other matters in as ¢o1 . —_— ’ ' 
all of the desired principles except vith the designation ot 


Cis and attract { ( I as can he develo ved. " . ¢ > 
Federal commission to administer the provisions of the B 
Approximate Y one rhHows nad copies of eacl issue are dis my 1] ] ] ( ( | 
. The cooperative arrangement established in 1919 und 
tributed, as it go of the representatives of Firm and : . 
, n © which six automotive trade associations combined to prot 
\! ited memb t tine Association in all Con mittees, Sub- , ° . . 
C 11) the interests of the automotive industrv in connection w 
ommittees and visions - : ; 
Federal and state legislation, through an organization kno 
Cooperated with the Department of Commerce in Establishing a as the Motor Vehicle Conference Committee, was continued 
Rubber Industrial Division in the Bureau of Foreign and throughout the vear 1921 and many important matters we 
Domestic Commerce riven attention in this way which could not otherwise b¢ 
In January, 1921, the Board of Directors authorized the handled so economically and efficiently 
establishment of Foreign Trade Department in the Asso- Cooperated with the Bureau of Standards in Drafting Contem- 
ciation office, but t Department hardly was under way when plated Specifications for Pneumatic Tires, Inner Tubes and 
Secretary Hoover « the Department ot Commerce expressed Solid Tires 


his desire to establish a Rubber Industrial Division under The Tire Manufacturers’ Division, through its Technical 














lei 


January 10, 1922 


Committee, collaborated with the Bureau of Standards in its 
attempt to draft practical specifications for pneumatic casings, 
inner tubes and solid tires for the guidance especially of 
Governmental departments in the purchase of tire equipment. 
However, the conclusion was reached by the Technical Com- 
mittee that the most satisfactory solution of the problem wou!d 
physical tests which might be 


pe to develop the nec ssary 


used with, but preferably without, specifications, as it was 


} 
' 


believed to be impracticable to write a specification for tires 
which would cover all of the standard and proved products 
out its being so broad as to defeat the purpose for which 
as intended. 
e Technical Committee is now at work on the physical 
s and recent expressions from the Bureau of Standards 
eate that 1 efficient plrvsical tests are developed, the 
Ss} ifieations may he considerably modified. 


Reviewed and Brought Up-to-Date All Resolutions and Recom 


mendations of Sundries Division of Past Several Years 


ever: ! t1 the Executive Committee, the Sun 

lries Division thoroughly reviewed all of the resolutions and 
imendatior = mac auring the past several vears, cance! 
some and revising othe to Dring them up-to-date. The 
sult is that a fresh end more clear understanding exists 
mong Division members as to those matters which have been 
the basis tor the vork ot the Division during the past eight 


nine vears. 


Tire Industry when Threatened by 
the Operations of Truck 
So-called Manufacturers who Purchased Tires for “Original- 


Equipment” and Resold Them 


icted to Protect Interests of 


futomobile or Vanufacturers and 


Late in 1921, it developed that several members of the Tire 
Manutacturers’ Division had been imposed upon by automo- 
or truck manutacturers and so-called manufacturers who 
chased tires trom them at reduced prices upon the repre 
sentation that they were to be used tor orginal equipment, 
then so'd them to jobbers or at retail. Arrangements 
made tor the dissemination among members of the Tire 


Manutacturers’ Division of information regarding such pur 


chasers or possible purchasers and this is known to have 


been effective in some instances in 


preventing the sale of tires 
to the tire 
distribution. 


ipon terms which would have been unfai manu 


facturer and to the regular channels for tire 


Worked on Standardization of Bicycle Tire and Rim Sizes 


Substantial progress was made in connection with the sub 
ject of standardizing bicvele tire and rim sizes by the Cyel 
Tire Manufacturers’ Committee and it is expected that earl) 
next year the matter may be brought to a conclusion. 

Names of Products of Rubber Sundries Manu- 


{void Duplication and Confusion 


Registered Trade 
facturers in Order to 
For several vears it has been the custom of the members ot 
the Rubber Manutacturers’ Division to file in the 
Association office the newly adopted trade names for products 


Sundries 


of their manufacture in order that there may be no duplica- 
tion in names and consequent confusion in trade. This work 
was continued during 1921 registrations handled. 


Informed Exporting Members of Foreign Trade Opportunities 


and several 


number ot foreign con- 
export which were presented directly to 
the Association office or trom 


sourees, were passed on to the exporting members of the Asso- 


\ considerable opportunities for 


nections and sales, 


were gathered miscellaneous 
ciation, most of whom are represented in the Foreign Trade 
What the result of this activity has been cannot be 
Association has no means of knowing 


Division. 
measured because the 
how many of the opportunities were taken advantage of. 
idvanced the Work of Standardizing Industrial Truck Tire Sizes 
(he problem of arranging a satisfactory schedule of stand- 
ard sizes of tires for industrial trucks which would consider- 
f sizes now being produced, has been 


ably reduce the number « 
one of long standing, but during the year substantial progress 
was made by the sub-committee which is handling this sub ject 
tor the Tire Division through meetings at 
Which the industrial manufacturing interests 
represented. 

\ tentative standardization 
which is expected to secure the approval of a very substantial 
proportion of the industrial truck industry. 


Manufacturers’ 


truck 


were 


schedu'e has been prepared 
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Inaugurated Monthly Report of Motorcycle and Bicycle Tire and 
Tube Production, Shipments and Inventory 

In May, 1921, there was started a statistical service by which 
a monthly report was compiled in the Association office ot 
the total production, shipments and inventory of bicycle and 
motoreyele tires and tubes for substantially the whole cycle 
tire industry. This work has been continued and the purpose 
and results of it 
responding statistical reports on automobile tires, mechanical 


are similar, of course, to those of the cor 


goods, clothing, etc. The service is not pertect vet in respect 


to the detail of the reports but that matter is to have attention 
Improvement will 


weeks and a considerable 


effected. 


vithin a fe 


doubtless be 


Important Freight Rate and Classification Changes Were Secured, 
Resulting in Substantial Reductions in Freight Charges Paid 
by the Rubber Industry 


The Trafiie Committee held recular monthly meetings 


throughout the year, at which a large number of subjects 


relating to all phases of traffic and transportation were 
considered. 
The mor 
ittee and the Traflie Department 


P ari lv 2. Less fhe C'arloads: 


important accomplishments ot the Trattie Com 
are briefly set torth below 


Negotiations begun 


in 1920 were brought to a conelusion resulting in a reduction 
in rates on paper wrapped tires, less than carloads, of 35 1/3 
per cent effective throughout the country on August 31, 1921. 


This reduction general in 
crease in 
1920. 
Carload Rates on Pneumatn Western 
Effective April 1, 1921, a reduction was secured in the carload 


rating on pneumatic tires, from second to third class to all 


counteracts, substantially, the 


freight rates that was made during the summer otf 


Tires im Territory: 


points west of the Mississipp1 River and east of the Rocky 
Mountains. Th’s pneu 
matie tires in carloads between all points in the country. 
Uniform Bill of Lading Contract: A revision of the uniform 
bill of lading contract by the Interstate Commerce Commis- 


action makes uniform the rates on 


sion has been under consideration for a considerable length of 
time, and hearings held in connection with it throughout the 
country. After the formal hearings were coneluded, the Bill 
of Ladinge Sub-Committee of the Traffie Committee, sent to the 
Interstate 
revision of the Bill of 
pertinent rulings of the Commission and the courts, and ad 


Commerce Commission its views respecting a 


Lading, and suggested the inclusion of 
ditional features safeguarding the interests of shippers. 

As a result of these recommendations, the Interstate Com- 
merce Commission reopened the Bill of Lading Case, and held 
further hearings. In order to act uniformly with all other 
shippers, the Bill of Lading Sub-Committee of the Traffie 
Committee met with the Bill of Lading Committee of the 
National Industrial Traffic League and the recommendations 
resulting from this conference were submitted formally to tlte 
Interstate Commerce Commission as the views of the shipping 
public. 

The Traffic C 
with hav ng first taken the action that resulted in the reopening 
of this very important case. 

Inter-mountain Rate Case: In 
tion intervened in a before the 
Commission, respecting the general 
commodity rates from eastern territory to Inter-mountain and 
Pacifie Coast territory, beeause under the carriers’ proposals 
the rates on rubber products would have been substantially 


ymmittee of the Rubber Association is credited 


1920, The Rubber Associa 
Interstate 
revision of 


ease Commerce 


class ane 


inereased. 

The Interstate Commerce Commission in the Spring of 1921 
rendered a decision declinine to approve the proposals of the 
earriers, which resulted in there beine no inerease in the ex- 
isting rates on rubber products to Inter-mountain and Pacifie 
Coast points. 

Import Rates on Crude Rubber Pacifie The 
Traffic Committee continues to be actively engaged in nego- 
tiation with the Pacifie Coast carriers in an endeavor to have 
the eastbound erude rubber rate reduced so that the total ocean 
and rail transportation charge to eastern consumption points 
mav he more nearly the same via the Pacifie Coast and via 
New York. 


At this time negotiations are in progress to have the rates 


from Coast: 








42 


to the Akron distmet 


hundred pour ds, tl 


reduced from $1.33, to $.75 per one 
The 75e 


to Chieago, St. Louis and points west. 


being the pre-war basis. rate 


is already l 


Puli er + C8 ma He in North Pac tiie Coast T¢ rritory: 
Under a technical interpretation of a decision of the Inter- 
state Commerce Commission, the carriers cancelled the special 


commodity rates on rubber soles and heels from eastern ship 


ping points to Nort} Pac ihe Coast territory. 


The Traffic Committee immediately took this question in 
hand nd after heari es before the Trans Continental Freight 
Rate Committee, the rates were restored to the former basis. 

Rate n Rubber Products to Pacific Coast Territory from 
the Fast: The keen competition on Pacifie Coast business be- 
tween the overland carriers and the water lines serving Pacific 
ports via the Panama Canal, will probably influence the rail 
roads and the Interstate Commerce Commission to approve the 
endeavor of the Traffic Committee to have the overland rates 
reduced in proportion to the water rates 


includes the establishment of 
of $2.75 per one hundred pounds on pneumatic tires, 
carloads, to Pacifie Coast ports, which will be a reduction from 
the present rates of fron per cent in the Atlantic Coast 
territory ranging down to 7.4 per cent from the Denver ter- 


The contemplated adjustment 


a rat 


or 
rf ‘ 


ritor) From all points east of the Mississippi River this 
reduction will eliminate the general advance of 331/3 per 
cent made in these rates during the summer of 1920. 

It is also proposed to reduce the carload rates on solid 


mounted tires in amounts ranging from 20¢ to 26%4¢ per one 
hundred pounds and to make reductions in rates on certain 
lines of mechanical There is already in effect a reduced 


roods 
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export rate on pneumatic tires moving via Pacifie Coast po 
of $2.50 per one hundred pounds, and it is expected tl 
shortly a further reduction to $1.50 per one hundred pour 
will be made on export tires and all other export rubber goo 
The Traftic Committee | 
collaborating with the carriers’ Classificat 
Committees in their investigation with respect to stand: 
wooden railroad containers and standard solid fiberboard 
Recently a brief in sup] 
behalf of the r 


Standard Railroad Contamers: 


been actively 


corrugated fiberboard containers. 
of the position of the Traffic Committee on 


ber industry was filed with the carriers’ Classification C 
mittee and decision on the reneral question 18) expec 
within a short time. 

State Classifications There were eight state freight ¢ 
sifications the provisions of which did not conform to tl! 


of the classification applicable to interstate traffie with resp 
to certain rubber goods. Through negotiations with supe 
sory state commissions, the Traffic Committee has suceeded 
having all of these state classifications revised except wl 
there has developed a conflict of authority between the st 
and federal regulatory bodies, involving legal questions 
specting jurisdiction over state traffic. 

Miscellane In addition to the foregoing a great m: 
questions of a less important nature were handled by | 
Committee, some of which dealt with the details of the tra 
and 


MS : 


and transportation work of Association members wi 
of general benefit. Others involved negotiations with 
agencies of the rail or express carriers for modification 


their regulations and practices in more or less minor matt 
for the convenience and benefit of the industry. 


“Rubber Settlement House” Founded in London 


System of Semi-Monthly Settlements for 


Contracts Inaugurated on December I! 

The foundation ot “Rubber Settlement House” by the and in the event of there being a debit balance a check for 
Rubber Trade Association of London should prove interesting amount drawn on a London Clearing Bank must be attached 
in view of the work that is being done by the Rubber Trade’ to the Settlement. On the following day the Settlem« 
Association of New York to promulgate rules and by-laws in House pays the firms whose statements show credit balan 
relation to crude rubber transactions and arbitrations. Not later than 4 p. m. on the last working day prior to t 

\t a largely attended meeting held in London on October month of delivery the Settlement House brings the first s¢ 
}1 the rules and contracts for the “New Rubber Fortnightly and the last buyer into direct touch. Both seller and bu 
Settlement” were passed unanimously, and the Settlement must then deposit with the Settlement House fifteen per c 
House began to receive contracts on December 1. of the value of the rubber (in eash or security), these depo 

At 10 p. m. on the Monday of the settlement week the being returnable on completion. A priority of contract 
sub-committee fixes and posts at the Settlement House the thus established between the first seller and the last buy 
eurrent market prices of rubber for future delivery, and creating an obligation to fulfill directly with each other 
settlement statements ar ade out showing the difference terms of the contract. The liability attaching to all of 
between the contract price or last settlement price and thé contracting parties is, however, to remain in foree until co 
eurrent settlement price These must be delivered by the con pletion of the contract “for whatever amount, if any, wh 
tracting broker to the other party to the contract. may exist in excess of the fifteen per cent deposit made 

By noon on Wednesday the Settlement House must be in the defaulting party, or in the event of the defaulting -par 
formed by each member of the amount due by him. This having made no deposit for the total loss.” 
statement ist be esented in the form of a balance sheet, The full rules of the new Settlement House are given belo 

Rules of the Rubber Settlement House 
For Business Registered in such House 

1. To facilitate the fulfilment of Contracts and to secure having power to nominate one ot his staff to aet for hi 
the eontinuity of Contracts for the sale and purchase ol solely for the purpose ol fixing prices The sub-eommitte 
identical rubber, the Rubber Trade Association of London — shall appoint the necessary officials to carry out the duties 


(hereinafter called “The Association”) has established an office 
which is to be known as the Rubber Settlement House 
called “The Settlement House’) whose sphere ot 
action, operations and duties, and whose officials shall at all 
times be the 


(here 
inatter 
subject to eontrol, supervision and direction of 
the Assoeiation 

2. Only the Rubber Trade Association 
be eligible Members of the Rubber Settlement House. 

3. The Committee of the Rubber Trade Association shall 
appoint from time to time a who shall be 
Members of the Rubber Member 


shall 


Members of 


as 


sub-committee, 


Trade Association, each 


the Settlement House. The Members of the sub-committe 
and offieials shall be pledged to secrecy. 

t. The Settlement House shall register Contracts of tl 
nature hereinafter described for the sale and purchase « 


rubber, and shall act in connection with such Contracts in tl 
manner hereinafter indicated. 

5. The Contracts (hereinafter called “Settlement ( 
tracts”) alone capable of registration are those made wit 


Ol 


Members belonging to Class B of the Association when actiny 
as principals on the face of the Contract, and contracting in 


the form of Contract approved bv the Association. 


All sueh 


) 











January 10, 1922 


Contracts must be registered and be made subject to these 
present Rules or any future modification thereof. Members 
of Class B are hereinafter referred to as “Contracting 
Brokers.” 

6. Immediately after a sale or purchase, subject to these 
Rules, shall have been effected, the Contracting Broker shall 
deliver a Settlement Contract to the Buyer and Seller which 
shal] state the quantity, the time fixed for delivery, and the 
price. The Settlement Contract shall be in the approved form, 
with a counterpart attached thereto, and the Buyer and Seller 
shall return the counterpart duly signed to the Contracting 
Broker. Such counterpart shall be handed to the Contracting 
Broker not later than 1 p. m. (Saturdays 11 a. m.) on the 
vorking day next following the date of Contract, and the Con- 
tracting Broker shal] deliver such counterpart not later than 
2 p. m. (Saturdays 12 noon) on the same day to the Settlement 
House. Such delivery shall serve as an authority to the Set- 
tlement House to register the Contract in their books. All 
counterparts will remain in the eustody of the Settlement 
House. 

7. Upon receipt of such counterpart the Settlement House 
shall send to the contracting parties for every five tons in the 
Contraet a corresponding Certificate of Registration which 
shall bear the number of the Contract and the date of Regis- 
tration, price, and month of delivery. A Certificate of Regis- 
tration shall not be transferable. 

8. The Settlement House can accept or reject, without 
riving any reason for its action, the registration of any Con- 
tract, but in the ease of rejection, must give immediate notice 
of such rejection, to the Contracting Broker. 

9. No Settlement Contract shall represent a smaller quan- 
tity than 5 tons (each ton of 2,240 lb.) for any one month of 
delivery, and the total number of tons shal] always be divisible 
by 5. Actual weights shall only apply between first Seller and 
last Buyer. 

10. Immediately upon the registration of a Contract the 
parties thereto shall become liable to pay to the Settlement 
House, in addition to the Registration fees, such sums as 
having regard to the market fluctuations of the price of rubber 
contracted to be sold or bought, shall, from time to time, be 
fixed during the currency of the Contract by the Settlement 
House. 

11. On each alternate Monday, throughout the year, the 
sub-committee shall, at 3:30 p. m., fix the current market 
prices of rubber for future delivery, and the same shall be 
exhibited at the office of the Settlement House. These prices 
shall regulate the fortnightly settlements, and shall not, under 
any circumstances, be called in question. 

12. Immediately on the posting at the Settlement House oi 
the Settlement prices for each separate month of delivery, 
the Contracting Broker shall render on the prescribed form 
to the other contracting party a statement based upon these 
prices of all running contracts on Settlement terms made be 
tween them, showing the difference between the contract price 
or last settlement price and the current settlement price. Thes 
Settlement Statements shall only contain Contracts entered 
into up to the close of the Rubber Market on the preceding 
Saturday. No interest to be allowed. These Statements shall 
be either signed or initialled by a Member of the Firm issuing 
them, and shall be delivered not later than 5 p. m. the day 
after prices are fixed. 

13. At not later than noon on the Wednesday following, 
each Member shall deliver to the Settlement House a Settle- 
ment Statement in the form of a Balance Sheet, stating the 
amount due by him and to him. In the event of there being 
a debit balance, a cheque for the amount due, drawn on a 
London Clearing Bank, must be attached to the Balance Sheet. 
Checks are to be made payable to the Settlement House 
Bankers, and marked “a/e Rubber Settlement.” On the fol- 
lowing day, Thursday, the Settlement House will pay the 
amount thereof to those Members whose Balance Sheets show 
a eredit balance. 

14. In the Settlement Statements only the balance of tons, 
if any, for each future month of delivery shall be carried 
forward to the next Settlement at the Settlement prices, and 
other purchases from and sales to the same Member of the 
same quantity of rubber and the same months of delivery shall 
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be deemed “Closed Contracts” and shall be “rung out” at each 
Settlement. 

15. Only those accounts and forms shall be used which have 
been fixed by the Settlement [louse and which ean be obtained 
at its office. 

16. In the case of any difference or dispute arisng out of 
any Settlement Contract every such difference or dispute shall 
be referred to the Association for arbitration, under its Gen- 
eral Regulations and By-laws. 

17. An account shall be opened by the Settlement House 
with every Member, and the amount standing to the credit of 
any such account may be appropriated, if necessary, to meet 
registration fees and other charges or liabilities, if any. Ae- 
counts for fees to be rendered monthly and settled forthwith. 

18. The Settlement House Sub-committee shall have power 
to eall for any additional settlement on any Monday or other 
day than that fixed for the purpose of the fortnightly settle- 
ment. In such event the procedure shall be the same as that 
provided for the fortnightly settlement. 

19. Should either the day for striking price or Settlement 
Day fall upon a public holiday or a holiday fixed by the Asso- 
ciation, prices shall be struck and the Settlement made at such 
hours and on such days as may be appointed by the Settlement 
House Sub-committee. 

20. Members holding the Registration Certificates for both 
purchases and sales shall have the option of setting off equal 
quantities by lodging with the Settlement House the relative 
Certificates of Registration two clear working days before 
first day of tender. 

21. Not later than 4 p. m. on the last working day prior to 
the month of delivery, the Settlement House shall notify the 
first Seller as shown by the Register, to deliver direct to the 
last Buyer appearing therein, and the Settlement House shall 
likewise notify such Buyer indicating the name of the Seller 
from whom he is to take delivery. On receipt of notice to 
tender and to receive such tender, both Seller and Buyer shall 
immediately deposit with the Settlement House 15 per cent 
of the value of the rubber, based upon the last Settlement 
price, or in lieu of cash payment either party shall have the 
right, to deposit, subject to the approval of the Settlement 
House, warrants for rubber, bearer bonds or Banker’s guar- 
antee for the amount. Actual deposits in cash of 15 per cent 
of the value, or other securities, to be returnable on the Settle- 
ment House being notified by both parties that Warrants 
and/or Delivery Orders have been passed, and final accounts 
rendered and paid, and Buying and Selling Certificates re- 
turned to the Settlement House. The Settlement House to 
have the power to call for further deposits should they, owing 
to market fluctuations, deem that to be necessary. All tenders 
shall be subject to the Rules of the Association. 

22. In all cases where tender and receiver shall have been 
brought into direct communication with each other, all declar- 
ations, notices and delivery of documents and payment of 
invoice, as well as final settlement of balance of invoice, shall 
pass between tenderer and receiver direct, and a privity of 
Contract shall thereby be established between them, creating 
an obli¢ation to fulfill direetly with each other the terms of the 
Contract. Notwithstanding these provisions, the liability at- 
taching to all of the contracting parties shall remain in foree 
until completion of the Contract, for whatever amount, if any, 
which may exist in excess of the 15 per cent deposit made by 
the defaulting party and held in trust for the benefit of the 
other party to the Contract, as stated upon the receipt for the 
deposit issued by the Settlement House, or, in the event of the 
defaulting party having made no deposit, for the total loss. 

23. Should either Seller or Buyer fail to make the required 
original deposit or any additional deposit, then the Settlement 
House shall immediately notify the other contracting party 
to the original Contract to enable him to take steps to protect 
his own interests. Failure to pav difference when due to be 
dealt with under the Association Rules. 

24. Should a Member suspend payment or fail to meet his 
engagements at any Settlement, the Settlement House shall at 
onee notify those Members whose Balance Sheets show 
amounts due to or from such defaulting Member, and on re- 
ceipt of such notice Members shall at once amend their Bal- 
ance Sheets by cancelling any amounts due to or from the firm 
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suspending pa ent nd si immediately adjust with the 
Settlement House | ent already made 

5. The Cor Ce ¢ e Association may at any time make 
an erations the Rules, ith or without retrospective 
ellect ! time be considered desirable in 
tiv nfrerest ‘ tri ( na ( perience I! require 

No Ent ‘ 
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> q : om 9 
Rubber Golf Tees: 

The Rubber Growers’ Association, of London, recently 
placed thie uggestion that rubber might be used in the con 
truetion o olt te ol et courses, and tft renera!l use 1 
the wintertime hbetore sore eadine manutacturers ~ ~ h 
Ind Rub! Journal of Londor On the whole the idea h 
found tavor Ihe “Sf Helen's Cable and Rubber Co... fe 
instance, rep! ed that the rrangement shou'd wan ¢ cele 


one The compan prepared to provide samples tor certain 


ipproved golt clubs—not more than one to any club. Messrs 
James Lyne Haneoet} Ltd vrote “We have your letter of 
November 24. and think t would he possible to eonstruet 
solid blocks of rubber which might be vuleanized on to 
aluminum or iron sheet o that each seetior vere quits rigid 
These could be bolted together on the underside The surface 
ot the rubber eould he mace smooth o7 corrugated. It Is 
diffieult to give you price, as it would depend on the style 
ot metal base adopted It vou will let us have details of the 
exact size it is proposed to 1 ke the tee we would be willing 
to take the matter up, and if you desire, provide an exper 
mental tee in the first instance which would enable us to get 
prices right should same prove successful We think the 
rubber should be about %-in. thick.” 


The Northern Rubber Co., Ltd. (Retford), were more dou 
ful of the 


rubber is largely 


value of the suevcestion, and wrots “At present 


en ploved on the soles ol hoot used by ni’ 


golfers out of ten Our opinion is that if these rubber-soled 
shoes came in contact ith a rubber surtace on the tee. as 
dieated bv vour letter, it would be difficult to make a cood 
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drive, and in endeavoring to do so, in our opinion, it would 
to rubber would 
position and be dangerous. We should 
rubber for the 


be a most dangerous performance, as rubber 
cultivate a slippery 
recommend pushing a good quality 
the boots, and leave the tees as the are, 


strongly 
without 


so'es of 


rubber.” 


Costs of Production in the Lithopone Industry 


lhe United States Tariff Commission has just issued a 
" x costs of production in the lithopone industry 
or the . months of 1921 The investigation was under 


order that information, later than that compiled by 


; 


e Co S101 ( 1919, might be available to cor ees O 
Congress during the pending revision of the taruf. 

il ToL Cost, includ ne sales expenses, or tiie Hrst SIX 
months o LOY 1 s found to be 6.26 cents pe pound, al 
wrease of 0.24 ¢ a cent, or + per cent, over the average 
cos ‘ 1919 his merease 1s accounted for larg \ by the 
nerease ctorv overhead expense per pound of lithopone, 

cl more thal oliset the decrease ol 0.26 OL cent pe r 
uund in direct labor and a slight decrease in selling expense. 
Mater t showed a small inerease over that of 1919. The 
total cost o producing lithopone was distributed as tollows: 
t+? per cent or LAW materials, 13 pel eent tor direct labor, 
| ( nt tory overhead, and about 4 pel eent tor 

es expenst Variations in cost by companics and the details 

‘eral cost and factory overhead are a’so shown. 

Th total quantity ol lithopone produced during the first 

half of 1921 was slightly more than 15,000,000 pounds. 


about one-half of the output during the last halt 
of 1919, when the um capa 
f1ty. \\ ithout 
responsible for the inerease in total unit cost. 

Only eight of the thirteen firms 


production were in actual operation during this 


industry was operating at maxin 


doubt this restricted production is mainly 


previously engaged in 


rie one 
hopot 
period. Considering existing plants, the industry was in 
operation only to the extent of one-third of its capacity, and 


s which were operating manutactured lithopone 


the eight firm 
equal to only about 40 per cent of their capacity. It is 


pointed out, however, that this inactivity is not du 
imported lithopone, as imports equaled only 2 per 


to compe 
tition tron 


cent of domest sales. 


The report shows that on an average 1.22 pounds ot barytes 


ore and 0.207 of a pound of metallic zine were consumed for 


every poul d ot lithopone produced. The average cost of bar- 


10 per cent 
not wholly 


ytes ore was $14.93 per short ton, an increase ot 
1919. 


increas in 


This inerease is largely, if 
freight 


over the cost 1n 


due to the rates from barytes mines to 


lithopone plants. 


} 


received tor lithopone during this 


between 


The average net price 
was 6.76 cents per pound The 


total net receipts and total cost shows that the industry as a 


period difference 


whole apparently made a profit of one-half cent per pound of 


lithopone sold. 
out of the ei¢ht firms lost on their lithopone sales during the 


Costs by companies, however, show that three 


period. 


The Weed that Kills Tires 
Tacks, rus 'yv nails, glass and sharp stones are no longer the 
only things to be dreaded by those who ride on pneumatic tires. 
\ccording to a government report, motorists and bicyelists will 
coon be waging as vigorous a fight on weeds as 
There is a little plant as dire in 
falfa or pusley in a 


farmers and 


ever have. ts 


ward ner 
ated tires as witch vTrass on 
Latin 
more eXpressive 


eile. t o In 

truck 

American one is even veed. 
Puncture weed is at present found principally in Arizona 


and Southern Calitornia, but it is spreading so rapidly that 


triblus terrestris, but its 


pune ture 


rarden. Its name 1s 


a nation-wide investigation is being conducted by experts of 
the U. S. Department of Agriculture. The pest was originally 
a native of Europe and was brought to this country on the 
fleece of sheep. 

The many-pronged 
and measure from a quarter to a half-inch in diameter. They 
have a wav of sticking to any pneumatic tire which rolls over 
motorist. 


seeds which cause all the trouble are 


them, and sooner or later cause grief to the 








Widening the Field of Rubber Manufactures 


By Fordyce Jones 


This address of surpassing interest to all rubber manufacturers was delivered before the Institution 
of British Industry, London, December 15, 1921, by Fordyce Jones, a prominent British manu- 
facturer. We reproduce his words in full as they seem to express the present condition of the indus- 
try not only in England, but throughout the world, and outline the hopes of the future. Every 
American manufacturer will find food for thought in what he says. 


HE recent chaotie state of affairs in the rubber industry 
is well known. It has suffered a general slump 
throughout, but it is generally agreed that it has now 

rot safely through the worst part. Apparently everybody but 
ts own members appear to look to it as the great industry 
of the future. Much time and thought have been spent 
in efforts to improve existing conditions, but the general 
idea seems to be that we are dependent on some revolutionary 
state of affairs, or the advent of some great invention, to 
put matters right, and it is frequently overlooked that the 
salvation and progress and stability of the industry must 
come from its own efforts and from within. To me it appears 
that the greatest trouble with the British Rubber Industry 
is that too many of its members have lost inspiration and 
have stopped learning. If we are then agreed that it is use- 
less to look for a miracle, and that the only wise solution of 
the present diffieult state of affairs is for the whole Trade 
to get together and work together with a definite purpose, we 
ean define two things to be done. 

The first is to “improve our line; the second “to sell more 
of it.’ With these aims in view, I have divided my paper, 
firstly into a diseussion of some of our manufacturing faults 
vith some pertinent criticism of their apparent failings, by 
vay of example, and in the second part I have tried to justify 
my eriticism by suggesting some constructive plans for widen- 
ing the market, relating chiefly to the greatest need of the 
Industry—efficient salesmanship. 


First—or Second?—Infancv! 


[ do not agree that the Industry is still in its infaney. 
That exeuse has been worn threadbare. It has long since 
shed its swaddling clothes. Priestly, the English scientist, 
first ealled the raw material rubber in 1772. Hancock’s have 
celebrated their centenary, and my father owns a rubber shop 


which first opened its doors in 1546, and has been trading 


successfully ever since. The real truth is that it is largely 
suffering from senile deeay. Too many of its members are 
sitting on a fence waiting for something to turn up. If 
nobody does anything, then we are all slow and behind the 
times; but if somebody gets a move on, then he is revolu- 
tionary, and should be treated with suspicion, because he is 
doubtless only grinding his own axe. 

There are two kinds of go-ahead people in the world 
those who are always getting ready to do something, and those 
who go ahead and do it. Few of our members are likely to 
err through faulty ethics; when they do so, such faults are 
easily forgiven and quickly corrected. If we have formulated 
for our own use the desired aims of the Industry, it is time 
that we asked ourselves to what extent we are prepared to 
stand up for them, how far are we prepared to give ourselves, 
in the true spirit of disinterested benevolence, and how far 
ean we harmonize our personal interests to participation 
with the general interests of the Industry. 

We may admit that life is a game of bluff, and that we 
are all bluffers in a greater or less degree. We prefer to call 
this game “diplomacy,” and to play it in a sporting spirit. 
We also admit that we are not in business for fun alone. We 
expect the reward of our labors. If then we work for resul- 
tant profit, how are we best able to win it, and how far are 
we prepared to change our course from a purely selfish one 
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to a genuinely cooperative one. We must decide these ques- 
tions for ourselves if we are going to assist the attainment 
of general success in the most efficient way. 


Better Business Prospects 


[ believe that we have already started on the upward curve 
of another good time in the Rubber Trade, a time of greater 
production, consumption and prosperity for all. We hope 
that it will not be an artificial one, and that it will be steady 
and lasting. It is largely in our power to make it so. 

Too many manufacturers are still wasting time trying. to 
hide their antiquated quasi-seecrets, which are mostly not 
worth finding out, and which certainly nobody wants to know, 
for the simple reason that rubber consulting chemists and 
experienced hands can supply all the information required, 
and foreign competitors have already found out new and 
better ways, and are getting on with their jobs, and pouring 
their modern productions into our markets. 

I have already elaborated this defensive vice of secrecy in 
an article contributed to the first number of the Rubber Age, 
(London) but I repeat that there is no generally available 
technical knowledge that is worth having that cannot easily be 
obtained at a price, and it is folly to waste on defence time 
which could more advantageously be spent on attack, toward 
the attaiment of a definite victory. What the Industry chiefly 
needs is leadership toward this end. Its members have not been 
sufficiently inspired with esprit-de-corps, which is a necessary 
ingredient of suecess. The Industry wants attacking forces, 
shock troops, who under leaders worthy of its aims, are always 
ready to go over the top. This is the proud position of the 
salesman in most industries. 


The Place of the Middleman 


I often wonder if we properly appreciate the value of the 
wholesale merchant and the salesman in our Industry. I 
fear not, vet the greater part of the British Rubber Trade has 
been built up and sustained by them. I maintain that the 
merchant and salesman are the most important parts of the 
Industry. They are the true business builders. These state- 
ments are easily proved, and the facts are not surprising, 
seeing that they are the modern wearers of the mantle left by 
the old merchant adventurers, who made the commerce of 
Britain, and also established the British Empire. Merchant 
ships in the old days were fighting ships, and sea-going mer- 
chants were fighting men. They went out to all the seas, and 
being bound together by the aims of England worked and 
fought for England. The same great spirit lives today, but 
it is to be feared that a short-sighted policy of self-interest 
often prevents the combination which assures success. 

IT am aware that I am suggesting some serious charges 
against the Industry in general, but when one appreciates 
what has been done elsewhere and is now being done it must 
be agreed that they are justified. 


Need for a Wider Outlook 


The whole Rubber Industry has developed tremendously 
during the last 20 years, and though we British, who led in 
the past, have now the exeuse of the war for our set-back 
we must remember that we have not kept up with the progress 
of the world, and we are compelled to catch up, for our own 


~~ es 
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‘ ‘ stenet \\ iffer from the faults ot the old order, 
na ! hardly | ‘ ed the possibilities of the new. Too 
manv of our returned soldiers are still restless and unsettled, 

! ry tent | i ( re still so near t the } ist 
1. } elt ! nor civilization has vet found 

it \\ ( e that the old or pr ! orld 
| evel t tound ours es in the ne 
erl e « eaders still suffer from old insular 
pre e an n, still clingy to the conventions 
, ' ipare Viet n traditions, but a large 
mrt ne present-ad trouble 1 that too manv of us think 
ns threeper hits, and are positively afraid of anv 
nu ‘ that cannot be kept in our waistcoat pon kets 

| have ne rene! ed sufficiently, and w proceed to 
| ular 1 are going to diseuss these notes | 
propose to provide something on which to hang a hat I 
he eve ‘ that anv criticism or discussion on 
these otes be direeted toward ideas tor constructive se'ling 
und advertising pla toward the general betterment of in- 
dustrial conditions 

Vaking Rubber Goods Attractive in Appearance 

I do British manufacturers know about 
color and its recent development as applied to mechanical 
and general olded goods? What research work have they 
done toward the pplication of echemeal dye stuffs to all 

ISSt é ‘ I uch do manutacturers appreciat 
the necessary fine finish in press-mo'ded goods? 

[ submi tha jud from the greater part of their 
product the ado not now a bit more than they did 20 vears 
ago The colors of the British mechanical sundry goods 
trade may in all seriousness be summarized as follows 

Beautiful antimor reds, vermilion red, sundry dirty 
reds, dust reds and pinks, greys, dull drabs, featureless 
darks and oceasiona!l good non-blooming black. A clean white 
appears to be non-existent 

If any manufacturer wishes to know what developments 
have been made recently by foreign manufacturers he should 
study their products closely and realize how much this color 


question is assisting them to secure business. 
We have not 
} 


industry We 
proofings, and Mr. Pea 


vet appreciated the value of color in our 


CTTAINITVY Nave a vrood range ol ehloride eured 


has promised and demonstrated 


chev 


n whol range ol chen ical dve stuffs in his new process, but 
in press-cured products my charge holds good. No manu- 
facturer has vet made a glass-clear feeding-bottle teat or clear 
surgical tubing, vet they ean be made. No manufacturer has 
fo my knowledge eolored white rubber vroods with henzene 
soluble coal tnr dve 
The Study of Feminine Taste 
If it is true that the greater part of money is spent by 


women, and that they are particularly susceptible to color 
values, we should capitalize the opportunity and appeal to 
their color sense in our goods. Foreigners have done it, but 
I don’t know a British manufacturer who makes a brilliant 


stock, a clean bright yellow (not even excepting sponges), 
a golden tan or a rich chocolate brown. I cannot even get 
a good match for green and brown linoleum, and if I press for 
it I am told that such colors are not suecessful. These attrac- 
colored stocks are badly wanted from the 
point of view. They assure better display and in- 
and I know cases where sales have jumped 
upward on color improvement alone. In these remarks I am 
not referring to enamels or paints or other finishes which are 
generally quickly dulled, and frequently peel off, and should 
be unnecessary. 
In the general 


blue 


tive, non-blooming 
seller's 


creased sales, 


finish of our manufactured goods we are 
lamentably behind our foreign competitors. Too many goods 
are sent out in a rough, dusty or chalky condition. One may 
sometimes feel that more time has been spent in camouflaging 
imperfections than in preventing them. Even garden hose 
in America is sent out from the factory with a glycerine 
polish, beeanse its attractiveness is reckoned as an asset 
toward its greater and more speedy sale. 


“Comparisons are Odorous” (Mrs. Grundy) 


We must begin to look at “sulphuring up” or “blooming” 
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anufacturing fault when applied to any gener: 


as a serious ll 


surgical, domestic or sporting rubber product, which ea 
and should be, eliminated. When one considers a rubb 
manufacturer's problems, the multiplhieity of his worries al 
the difficult technology of his trade, one feels a considerab 
tolerance should be exercised in criticism, but on the questi 
of fine molding, I have no hesitation in stating that thou 


to know as much of a manutacturer’s prod 
as possible, | do not know as many British rubber manuf; 


hand who « 


it is my business 
turers as may be counted on the fingers of on 
make re cular delive ries ol flawless, molde d rubbe I roods. { 
the other h: (merica 

This is painfully true, a 


the worst 


nd, I know of twenty in 
hard charge, but it 
that British manufacturers are 1 
with the problem, and do not appear to kn 
rubber molding really is, and they have no ide 
think that 


seems a 


part 1s most 


acquainted 


what pertes 1 


to work up to. ] some of their difficulties ar 


follows, but any rubber manufacturer will know them bett 
than I do. 

I suggest that too often the wrong kind of mold is uss 
As the manufacturer too frequently has not the necessar 


support of the selling side ot the industry, he plays safe | 
For a fine product, I have 

Cast ir 
le for cheap won 


working with a cheap mold. 
use for anything but the best finished steel mold 
aluminum and white metal may be 
but the product of a well-made 


working and justifies its first cost. 


suifab 


steel mold improves wii 


us have seen hi 


glass and porcelain molds, but thou 
doubtless out of t] 


Some of 


eured moldings from 
the finish these is superb, they are 
running for practical work, with a few exceptions. 


It is certain that many a good line has suffered a prematu 


trom 


death heeause the extra first cost of good steel molds h 
heen shirked [ know of several instances to prove tl 
Some other troubles may be unsuitable slow-flowing mix 


incorrect amount of charge, and defective cleaning of mold 
I believe that many manufacturers mix their compounds fi 


work with hot molds, and others place their blanks in e 


molds; the difference is seen in the product 
The reason for this eriticism is that it is a well-establish« 
fact that a properly designed, clean colored, well-finish« 


molding, free from bloom, flaw or bad trimming, pleases tl 
eustomer and does the industry good; a bad one does it han 
Cooperation versus Confusion 


big one, and mai 
illustrate a fe 


Though the field of this criticism is a 
examples could be given, it is sufficient to 
points, to emphasize that the dormant organization that cor 
tinues to produce 12 sizes of hotwater bottles, with three o1 


four different styles of handles (to say nothing of othe 
details, none of which inerease consumption in any way 
when two or three sizes, and even the absence of handles, 


would do as well, simplifying production and standardizing 
prices, is a sleepy, defensive and non-progressive one. This 
state will continue until we each feel our duty in the matter, 
and realize that the rubber business is more of a cooperatio! 
than a competition. We eannot cooperate successfully whe 
our only is self-interest. Each must make it hi 
business to give his ideas and energy to the general pool, t 
put mere in than he is prepared to take out, and by so doin: 
each will find his real place and live up to his part in th 
indu:try and cheerily work toward its greater progress, fron 
which all will benefit in the long run. 

There must be no fight inside the industry if we are all 
going to work together toward the general widening of our 
markets. We must all pull together and appreciate our 
several parts. If the raw material side finds itself in a state 
so desperate that it seriously talks of destroying its product 
and limiting its output, we other parts must realize that it is 
our duty to stimulate consumption to its proper level. This 
is the only logical remedy for the present state of affairs. W: 
must continually increase demand by research and experiment 
and so encourage the development of the engineering section 
If manufacturers are loaded up with stocks, and sales are 
quiet, the merchants and distributors must justify their exis- 
tence by absorbing the surplus to their maximum ability, and, 
by placing orders, do their best to distribute with greater 
speed and, if necessary, at a reduced profit. 

(To Be Concluded) 
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} ulcanization in Solution with and without Accelerators 


In the German magazine, Zeitschrift fuer Elektrochemie, 
21, Nos. 15 and 16, there was published a very interesting 
d important article, descriptive of the work done by M. 

Blane and M. Kroeger on the vulcanization of rubber in 
olution with or without the .aid of accelerators. The article 
vhich is of considerable length is given herewith in ab 
tracted form. 

In the experimentation undertaken by the authors, the fol 
wing points were sought. 

1. Means of obtaining a definite evaluation of the quality 

different sorts of crude rubber for this purpose. 

2. The determination of the conditions under which a par 
ticular sort of rubber could be vuleanized to the _ best 
dvantage. 

}. The mode of action and the efficieney of various organic 
iccelerators. 

The experiments were made in three different ways, as 
ollows. 

L. With 0.25 to 3 per cent swelling of rubber in different 
rganie solvents, with the addition of varying amounts of 
sulphur chloride at the temperatures 20, 42 and 57 degrees C. 

2. With a 10 per cent depolymerized rubber solution, using 
tetralin as a solvent, with the addition of varying amounts of 
sulphur at the vuleanizing temperature. 

3. With a percentage of rubber swelling as in L, the vul- 
eanization being effected in accordance with Peachey’s process 
(SO: 2H:8). 

The action of sulphur chloride on rubber in solution was 
studied. Determinations of the viscosity of the solution was 
made under different conditions and after different time in- 
tervals subsequent to the introduction of the vuleanizing 
agent. Long enduring treatment with sulphur chloride gave 
an elastic solid gel from which a serum ean be separated by 
pressing. From the determination of the viscosity of the 
speed of formation of the gel and of the separated serum, 
eonelusions may be drawn as to the quality of the raw rubber, 
its eapability of being vuleanized and the mechanical proper- 
ties of the vuleanized mass. 

The measurement of the viseosity of the rubber solution 
indieated that the viscosity decreased with the quality of the 
rubber, and as the rubber was being vuleanized, the increase 
in the viseosity which took place during the process was the 
ess, the poorer the quality of the rubber. The mechanical 
properties of the rubber were directly connected with the 
rapidity of the formation of the gel. Tlie quicker this took 
plaee, the better the mechanical properties of rubber were 
found to be. Long continued preliminary working of the 
rubber between the rolls resulted in a considerable retardation 
of the vuleanization and in the production of a vuleanized 
rubber possessing less mechanical strength. The longer the 
vorking of the rubber, the poorer the quality of the vulean- 
ized product. The appearance of serum, this phenomenon is 
known as synaeresis, right after the formation of the gel is 
an indieation of low elasticity of the same. Inasmuch as the 
the serum first appears on subjection of the gel to pressure, 
vhen the same has absorbed the maximum proportion of 
sulphur, the time that it takes for synaeresis to take place 
denotes the rapidity of the vuleanization process. 

These experiments were also carried out with the addition 
if aecelerators from which there was obtained an idea of the 
mode of action of the accelerators and their efficiency in the 
vuleanization process. In this way it was also possible to 
find out which accelerators were best suited to a certain kind 
of erude rubber. The investigators have concluded from their 
xperiments that the theory which states that the action of 
the aecelerators consists in an accelerated splitting up of the 
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sulphur molecule into the active atomie form or in a conver 
sion of the sulphur into an active non-atomic modification, 
is not applicable to this case. Sulphur chloride is not dis- 
socia‘ed in the solution of benzol in which the rubber is 
dissolved. It may be that the action of the accelerator is one 
of splitting the molecule of rubber into smaller fragments 
that are more easily vulcanized. In every case of the ad 
dit'on of the accelerator to the solution of rubber the viscosity 
of the same was reduced very sharply and quickly but after 
a few minutes it reached a stable equilibrium. 

Experiments were also made with the hot sulphur vulean- 
ization process particularly in regard to the time of formation 
of the gel, as well as with the Peachey process of cold vul- 
canization. 

From the investigation on accelerators which can be used 
to hasten the vuleanization of rubber in solution it is con- 
cluded that in the sulphur chloride vuleanization piperidine 
is the best accelerator reducing the time of the operation more 
sharply than any of the others. This substance will accelerate 
the vuleanization of all sorts of rubber while para-nitrosodi- 
methylaniline will aecelerate the vuleanization of poorer 
qualities of rubber and paraamidodimethylaniline will act in 
the opposite manner that is accelerating the vuleanization of 
good quality of rubber in solution only. 

For further details on th's subject the reader must be re- 
ferred to the original wherein much detailed data is given. 


Rubber Latex in Paper Making 


British Patent No. 167,935 is concerned with a process for 
the utilization of rubber latex in the manufacture of paper, 
which ean afterwards be put through a vuleanization process. 

The rubber latex is added to the paper pulp in the beater. 
The mixture is worked up very thoroughly and then a coag- 
ulating agent is added. For this purpose acetic acid or small 
quantities of mineral salts are added. The mass is then fed 
to the paper making machine and manufactured into paper. 
The dried paper can be vuleanized according to the Peachey 
cold vuleanization process. Tests have shown that very strong 
paper, which has a very decided resistance to tearing or 
rumpling, can be made by the addition of rubber latex, which 
has been diluted until its rubber content has been reduced to 
from 0.5 to 5 per cent. The addition of rubber latex allows 
the use of poor quality paper making materials. 

Vixing Hard and Soft Rubber 

A patent has been applied for in Austria (Application No. 
3916-17) by Friederich Bayer & Co. on rubber preparations, 
both of the soft and hard variety, which are made by mixing 
the rubber with organic substances which are formed by the 
condensation of aralyklhalogenides or the higher halogenated 
derivatives of the benzol homologues, like benzyl chloride, 
xylyl chloride, para xylylene dichloride, which are reacted on 
by naphthalene and its derivatives, or tar oils or their individ- 
ual constituents, such as phenanthrene, anthracene, the xvlols, 
benzol, toluol, eymol and solvent naphtha. These products 
are of an oily and resinous nature. 


New Coal Tar Resin-Rubber Composition 


German Patent No. 324,876 is concerned with the manu- 
facture of a new coal tar resin by a very simple process of 
heating the tar to the proper temperature and adding zine 
oxide. The application of this new resin is interesting to the 
rubber industry, as it is claimed that a mixture of the resin 
and rubber can be made of such a consistency that it may be 
spread by the brush very readily. It is also claimed that 
reworked rubber of a poor quality, which does not possess 
much elasticity, when mixed with this resin, improves very 
considerably in quality, becoming more flexible and elastic. 








NEWS OF THE INDUSTRY 


Bright Year Ahead 


Reports from United States, Goodrich, Goodyear, Firestone, Miller, General 


for Rubber Industry 


and Fisk Companies Indicate Much Better Prospects 
for Coming Year 


(merican rubber 


indicate that the year 1922 will 


Reports from leading 


compan 


be one of the best the industry has ex 
pe rienced as compared with previous 
normal averages It is frankly admitted 
by industrial leaders that they do not 
expect the same volume of business as 
they enjoyed duri and immediately 
after the but that 1922 will be a 
good year compared with 1916 and other 
pre-war vt irs 

Accord to al eaders the prospects 
are bricht because oft the shortage o! 
tires in the country today and the number 
of new automobiles being registered all 
over the United States At the present 
time the country | less than one-fifth 
of one tire tor each passenger car in 
operation, and it is estimated that th 
average cat ears out three tires a vear. 
These tires ust he nufactured, the 
leaders state whiel é good business 

ll tire faetoris n the country 

Never hi tore t} the factories 
been on such efficient b than at the 
present time nad no time ave costs heer 
brought to a le er point 

The Uy od St ‘ IR hye ( reports 
prospec exe el ess 1 ts Toe 

aor ths Das ode etories 

he men have 
byeng key its 
piant throughout e coul \ 

The B. F. Goodrich Co. has added men 

msistentiy during the past month and 
the produetior ‘ ‘ 17.000 tires per 

I vith prospect rong to 20,000 ithin 

he next mor ) hie st few week 

! company | on » ! off its last 
ndebtedne to D ind has started the 
new year with eiean siate as compared 

ith floating debt of over $30,000,000 

utstanding a vear ago 

I) ventones have peel vorked down 
during the last vear and what ecommit- 
ments are still held bv fabrie and rubber 
men have been adjusted satisfactorilv so 
that the ensuin r vear will not be disturbed 
by commitmem worries. This is the case 
vith practically all the rubber manufac 
turers in Akron. 

The Goody al Tir & Rubbe r Co. hopes 
to add 2,500 men during Januarv in 
order to bring production up to 20,000 
tires a day \ year ago the company 
was just in the middle of its financial 


in re-organization 
and the refinancing of the company which 


; 
l 


troubles which resulted 


hrought to a satisfactorv financial 


position 

Firestone Tire & Rubber Co. 
tained all its possible losses as shown in 
last sheet The total assets 
were reduced from $107,000.000 to 


$75,000,000. 


has sus- 


its balance 


The General Rubber Co. has started a general manager of their ti 


floating indebted- 
ness as compared with the beginning of 
1921 when larger than 
capitalization and surplus combined. 
With the year just past the largest vol- 
ume of business in and in 
the history of the company been 
transacted. Plans are being matured for 
of output during the coming 


new year without any 


bank loans were 


units money 


has 


a doubling 


year. 
Maguire to Head New Company 
John W. Maguire, 


others who were forn erly interested in the 


James Christy and 


Portage Rubber Co., Barberton. Q., have 
incorporated under Delaware laws the 
Maguire Tire & Rubber Co. with an 


authorized eapital of $5,000,000. 


The 


$1,000,000 of 


company Will 











JoHn W. Macvrrri 
5S per cent preterred stock, $3,600,000 of 
Class A par $10 common and $400,000 
Class B. common stock par $1. The pre 
ferred and Class A. common stock will be 
offered publicly at pat It is proposed 


to purchase one or two Ohio plants and 


to start operations on a moderate seale. 


John \“ Macuire, 


ident and general manager of the Portage 


rormerty vice pres- 
company, will be presid 
of Akron, vice 
and John A. 
building, 
torney. 
Mr. Maguire is well known in 
ber industry having formerly 
nected with the Republic Rubber 
poration, and later with the Brunswick- 
Balke-Collender C ot 


ent, James Christy 
and treasurer, 

Hippodrome 
and at- 


president 
Elden, 


Cleveland, 


S16 


secretary 


the rub- 
been con- 


Cor- 


Chicago, 
re department. 


oo. as 


18 


vice president and 
the Portage Rubber 


In 1919 he became 
general manager 
Co., of Barberton. 

He was one of those interested in bring 
ing about the organization of the Mid 
West Rubber Manufacturers Associatio 
of Chieago in January, 1919, and served 
as the first president of that organization 


ol 


He is also a director of the Rubber As 
sociation of America. 
He is a native of Trenton, N. J. and 


resides in Chicago. 


Senate is Asked for Protection 
for Rubber Products 


hearing on tariff 
Committee 


sundries 


argu 


At a recent 
by the Senate Finance 
ments were heard on protection for rub 
ber produets. 

A. L. Viles, 
Rubber Association 
that the rate on tires be not 
than ten per cent because of the 
retaliation by foreign countries. 

A rate of fifty per cent was asked by 
F. G. Achelis of the American Hard Rub 
ber Company, New York; he claimed that 


of the 


asked 


manage! 


Ameriea, 


reneral 
ot 
made higher 


lear ol 


domestic manufacturers cannot compet 


vith Germany, Austria or Japan, and ad 
voeated the American valuation plan. 
Judson Drayton of the Vuleanized 
Rubber Company, New York, asked for : 
separate paragraph covering hard rubbe 
goods, and a duty of forty-five per cent 


ad valorem, or thirty per cent and forty 
eents per pound specific 
Hood Rubber Co doing Good 


Business 
The Hood Rubber Company is doing ar 
of its depart 


that the 


excellent business In man} 
ments, and indications 
for the past vear will approximately 
$95,000,000. The volume of sales during 
1920 was $32,867,000, and $25,444,000 i 
1919. The last vear 
has at times run equally with that 
of 1920, but as prices were substantially 
total 


are sales 


pe 


volur e oO} husiness 


large 
lower on many lines of goods the 
sales did not bulk so large. 

The tire department is prosperous, and 
the canvass footwear department has been 
busy for months. The footwear 
department has felt the effects of the large 
stocks in the hands of retailers and job 
bers but weather conditions have resulted 
in depleting these stocks to some extent, 
so that jobbers and retailers agalr 
entering the market. 


rubber 


are 


Personal 
R. A. Low, of the United States Rubber 
Reclaiming Co.. New York, on the 
steamship Paris on January 18 for a fou 
months sojourn in the South of Franee. 
He will be accompanied by Mrs. Low. 


sails 


B. F. Fisher, eredit manager of the 
Blerke Tire & Rubber Co., ot St. Paul, 


Minn., spoke on “Credit Management” be- 
fore the Tire Division of the St. Paul 
Automobile Trades Association on Decem- 
ber 19. 








n 
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General Tire & Rubber Closes 
Most Successful Year 


One of the most interesting annual re- 
orts that has come out of Akron is that 

the General Tire & Rubber Company, 
hich has just held its annual meeting. 
General has had a successful year; has 
ad more sales in dollars and cents than 

1920 and nearly 50 per cent more sales 

units. The difference is due to price 
eclines in tires during 1921. 

At the annual meeting W. O'Neil, vice- 

resident called attention to the fact that 
the company has paid its dividends with- 
ut a single omission, that it has wiped 
out a bank debt of $1,400,000 in a year 
He predicted 
that while General made a record in 1921, 
ts business would be practically doubled 

1922. “We are making money,” he de- 
clared. “Our dealers are making money, 
In spite of the fact that tire prices now 
are considerably lower than they were in 
1914, while tires themselves are many 
times better than they were then. Careinl 
tire manufacturers have thoroughly 
The hardest year in the 
tire business since automobiles came into 
general use, is ended. 
ing, and while we expect no return of the 
after-the-war boom, we feei assured of 
steady, substantial growth, with our qnal- 
ity product and dependable merehandis- 
ing methods. Ten and a half million ears 
will need tires in 1922. We propose to 
have our share of the business.” 

The officers were re-elected, as follows 

M. O'Neil, president; W. O’Neil, vice 
president and general manager; W. E. 
Fouse, secretary and assistant treasurer; 
Chas. Herberich, treasurer; W. L. Cahil!, 
assistant secretary. The regular quarter- 
ly dividends, 2 per cent on common pay- 
able in February and 154 per cent on pre- 
ferred payable at once, were authorized 
by the directors. 

Tire men attribute a considerable part 
of General's success the past year to the 
fact that its active head, W. O’Neil, was 
himself a distributor and dealer in tires 
for eight vears, and that he had a highly 
specialized training 
coming a manutacturer. 

The balanee sheet of the Company for 
1921 contains the following total liabili- 
ties: aeeounts payable, including payroll, 
$64,098.95 excise tax accrued, $4,436.20; 


and now “owes nobody”. 


cleaned house. 


Business is grow- 


business hefore be- 


, 


reserve for loeal taxes, $35,219.58; 
tal stock outstanding, $2,135,250; 
$221,185.19 No bank loans or any other 
obligations outstanding. Officials of the 
Company call attention to the fact that 
they have a peculiar “turn-over” ad- 
vantage because of their small capitali- 
zation. An amount equivalent to inven- 
tory was turned twelve times during the 
vear, while capital and surplus 
turned three times. General is now fourth 
in the industry in cord tire sales through 


capi- 
surplus 


were 
dealers. 


Bergougnan’s Profitable Year 


The annual report of the Establish- 
ments Bergougnan, the _ well-known 
French rubber manufacturing coneern, of 
Clermont-Ferrand, France, shows a_ net 
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profit of 11, 519,319 franes for last year’s 
operations. The directors recommend a 
dividend of 65 franes per share on the old 
shares (against 60 franes last vear) and 
a “super-dividend” of 40 franes on the 
new shares. In the balance-sheet stocks 
of raw materials and goods in course of 
manufacture stand at 18,191,381 franes, 
while the stocks of manufactured goods 
are represented by an entry of 21,981,991 
francs, 

This company also operates the Ber- 
gougnan Rubber Corp. at Trenton, N. J. 


Reorganization Plan for 


Akron-Biltwell Accepted 


At a recent meeting of the stockholders 
of the Akron-Biltwell Tire & Rubber Co. 
of Barberton, Ohio, held at Dover, Ohio, 
a reorganization plan, presented by 
George F. Johanson, Cleveland broker, 
was accepted. The Akron-Biltwell plant 
went into receivership a year ago. Prior 
to that time it was making 180 tires a day. 


F. C. Allen to Study Business 
Conditions on World Tour 


F. C. Allen of the Export Department 
of the Firestone Tire & Rubber Company, 
Akron, has been commissioned by his 
company to make a world-wide tour to 
study at first hand international commerce 
conditions. Mr. Allen has had twenty 








F. C. 


ALLEN 


years experience in the tire and rubber 
export trade; his “globe trotting” in the 
interest of the rubber industry has al- 
ready taken him to eighty of the largest 
cities of the wor'd, as Firestone distribu- 
tors have been established in all important 
foreign centers. As evidence that the 
Firestone company has faith in foreign 
trade, and with the desire that the com- 
pany’s distributors may be drawn even 
closer together, the company has com- 
missioned him to visit the principal mar- 
kets outside of Europe and South Amer- 


1¢a. 
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The Habirshaw Electric Cable 


Receivership 


In the current issue of “The Wire Mes- 
sage”, published by the Habirshaw Elec- 
tric Cable Company, Yonkers, N. Y., 
some interesting facts are given concern 
ing their receivership. They point out 
that John B. Johnston and John S. Wor- 
ley are Receivers in Equity, not Receivers 
in Bankruptey, an important distinction. 
Among the members of the organization 
there is no thought of bankruptey, and 
steps have already been taken to place the 
company again on a sound financial basis. 

John S$. Worley was appointed comp- 
troller by a committee of creditors last 
June; he is assisted by Mr. Johnston. 
Both have won the enthusiastic loyalty of 
the entire organization. 

During the war the Habirshaw 
pany, in common with similiar organiza- 
tions, responded, without thought to the 
future, to the Government’s demand 
which was far beyond its capacity. The 
war ended sooner than the most hopeful 
had anticipated. With the sining of the 
armistice came the wholesale cancellation 
of Government contracts. There was a 
short slump, then a quick reaction to great 
activity. Customers flooded manufactur- 
ers with orders, who, in turn, stocked 
materials to meet the demand. Inflation 
was general and pronounced. 

Toward the latter part of 1920, the fi- 
nancial and industrial chaos into which 
the world had been plunged became evi- 
dent. But for the strength of our finan- 
cial institutions, the country would have 
suffered a bad panic. The bottom liter- 
ally fell out of business. Industries which 
had been enoromusly expanded to meet 
the demands of war, were especially hard 
hit. The capital of the Habirshaw Com- 
pany was to a great extent locked up in 
machinery and buildings, and its fluid 
resources depleted. There was a whole- 
sale cancellation of orders. Heavy stocks 
of raw materials and manufactured and 
partly manufactured commodities rapidly 
dropped in value. 

It was not until June of this year that 
the Habirshaw Company was forced to 
eall on its ereditors for cooperation. 
Since that time the company has not bor 
rowed another cent. It has reduced ad- 
ministration, operating and miscellaneous 
expenses 58 per cent compared with Jan 
uary, 1921. It has done this while in- 
ereasing its business and has made a net 
profit every month since and including 
June; each month has shown a substantial 


Com- 


gain over previous ones. 


Many Denman-Myers Men go to 
Warren 


The removal of the main offices of the 
Denman-Mvyers Cord Tire Company from 
C'eveland to Warren, Ohio, brought many 
of the company’s executives to the latter 
city. Walter E. Myers, president, Walter 
R. Denman, secretary and general mana- 
ger in charge of tire production; L. M. 
Harper, assistant secretary; E. A. Fisher, 
accountant; C. L. Mason, sales manager; 
and H. P. Hahn of the sales department. 
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Foreign Trade Convention 
to Meet in Philadelphia 


The Nintl N i Foreign Trade 
Convention of National Foreign 
Trade Counei be held in Philadel 
phia on May 10, 11, 12, 1922, aeeording 
to the announcement of © iN Davis, 
secretary ot the eounell rhe choice oft 
Philade phia as the Convention eity 1s in 
accord with the policy of the National 
Foreign Trade Coune! to hold ts con 
vention each year in a different part of 
the United States Previous meetings 
have been held in St. Louis, New Orleans, 
Pittsburgh, Cincinnati, Chieago, San 
Francisco, and Cleveland 

Hood Rubber Sells Bonds 

The Hood Rubber Company, East 
Watertown, Mass., has sold an issue of 
$6,000,000 15-year 7 per cent sinking fund 
gold notes dated December 1, 1921. The 


bonds were recenth quoted at 971, to 
vield abou 1.25 per cent These notes 
constitute the sole funded debt of the com 
pany, the net assets of hich are es 
timated at $11,300,000, after giving effect 
to the proceeds of the notes and an issue 
of cor stor 10,000 shares which 
is being made tL thmis time The company 
will retire by red ption « purchase at 
least SVYO0O.000 nar \ | ount oft notes 
on or before December 1, 1926, and at 
le 00,000 add ount be 
| ‘ ‘ ieceed ) ( | ip to 
( ’ ; ) 

The « } ! W ater 
fow one ot the est nts engaged 
} e 1! u ine er tootweat 
uit ! nd othe 


Victor W. Fink’s New Location 


Victor W. Fink, — the erude rubbe 
mporter and dealer, is no located at 
136 Pearl street, Ne York, having re 
moved from 24 Stone street His new 
telephone number is Bowling Green 8052 

W. O. Rutherford to Head 


Foreign Trade Committee 


W. O. Rutherford, vice president of 
the B. F. Goodrich Company, Akron, 
Ohio, has advised President E. H. Broad 
well of the Motor and Accessory Manu 
facturers Association of IS acceptance 
of the appointment to head the Associa 
tion’s Foreign Trade Committee 

This Foreign Trade Committee was 
authorized at the last meeting of the 
Association’s Board of Direetors, in re 
sponse to a request of the Bureau of 
Foreign and Domest Commeree at 


to eoordin 


VW ashington tor a committer 
ate the cooperative activities with the 
Department’s Automotive Division. See- 


retary Hoover has expressed his personal 
interest in the contemplated foreign trade 
activities of the Motor and Accessory 
Manufacturers Association The 
of the cooperative plan is to promote the 
of America 


object 


sales motor products over- 


seas 
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Further appointments to the committee 
will be announced shortly by Mr. Ruth- 
ertord, and it is planned to organize the 


. | 
committee's work formally sometime 
during Automobile Show Week at New 
York. <A conference will be held with 


Gordon Lee, chief of the Automotive 
Division of the Bureau of Foreign and 
Domestic Commerce. 

Mr. Rutherford’s new appointment 


broadens still further his wide interest in 
the automotive industry. 

In 1900 Mr. Rutherford entered the 
employ of the B. F. Goodrich Company 
in a minor capacity. Not long after that 
he was promoted to the managership of 
the Detroit 
Denver branch. was sent 


Still later he 


to Buffalo, where he remained in charge 


of the company’s affairs for eight years. 

In 1910 he was transferred to the home 
office at Akron assistant to H. BE. 
Raymond, then vice president and genera! 


as 








W. 


O. RuTHERFORD 


sales manager of the company. He soon 
became assistant 
and in 1916 general sales manager and 
director. In 1918 he became second vice 
president in charge of sales and a mem- 
ber of the Executive committee. Mr. 
Rutherford is a vice president and diree- 
tor of the Motor and Accessory Manu- 
facturers Association, Director of the 
Rubber Association of America and vice 
president of the Ohio Good Roads Fed- 
eration. 


general sales manager 


New Rubber Glove Plant 
The Miller Glove Co. 


plant in Massillon, Ohio, for the manu- 
facture of rubber gloves for surgical and 
household use. The building will contain 
15,000 square feet of floor space. The 
first of three bu‘ldings 154 x 50 feet is 
nearing completion. J. V. Miller. for 
the 25 years associated with the 
aluminum and glass industries, is one of 
the members the company. William 
Reis will be superintendent. Fifty peo- 
ple will be emploved. 


erecting a 


is 


rast 


of 


branch, and later on of the 
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Goodyear Anxious to Help Veter- 
ans with Employment 


The Goodyear Tire and Rubber Co. ot 
Akron, Ohio, is listed among the leading 
industrial institutions of the country 
which have indicated to the Veterans’ 
bureau at Washington, D. C. their willing 
ness to give employment to partially dis 
abled service men. 

Under the policy of the 
abled veterans are now being ‘given train- 
ing and treatment at hospitals and schools 
throughout the country. Upon the com- 
pletion of a specified course of training 


bureau, dis 


the men are given certificates stating their 
qualification for certain lines of industrial 
activity. The Goodyear company and 
about a dozen other industrial concerns 
have promised to honor such certificates. 


Plant Building 500 Tires 
Per Day 


The American Tire Corporation of 
Niles, Ohio, manufacturers of A.T.C. 
cord and fabric tires, started operations 
in the former Engel aireraft plant at 
Niles last February. They have gradually 
increased their output from 77 tires a 
day until at the present time 500 tires 
are being produced. As the Engel plant 
contains a great expanse of floor space 
there is ample room for the tire business 


Niles 


to grow toa large size. William H. 
Sabol, formerly of Philadelphia, is the 
general sales manager. He is also an 


of the New Salem Rubber Co., 


Ohio. 


official 
Salem, 


Ground Broken for National 
Sulphur Co. Factory 


Ground was recently broken for a new 
factory for the National Sulphur Com 
pany at Akron, Ohio. The 
consist of four buildings, one 
feet long, and another 350 feet long, 
will ultimately employ 500 

It is estimated that an expenditure of over 
$300,000 will be made at onee for the site, 


tactory Ww ill 
them 500 


and 


oT 


about men. 


buildings and machinery. 


Stocks of Rare Metal Chemicals 
at Akron 


The Tyler-Patterson Co., Cleveland, 


Ohio, who represent the Rare Metal 
Products Co., of Belleville, N. J., in the 
Ohio territory, are carrying a stock of 
their antimony sulphuret and _ other 
special chemicals at Akron, which will 
insure prompt delivery to all customers 


in that section. 


Ashtabula Plant to Reopen 


It is reported that the plant of the 
Pearce Tire & Rubber Co., Ashtabula, 
Ohio, has been purchased by Cleveland 
and Ashtabula men and will be put in 
operation by February 1. This company 
went into a receiver’s hands some time 
ago. It is expected that 100 men will 
be employed when the factory starts up. 
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Open-Price Association Found 
Illegal 

An important decision in which all 
ade associations are vitally interested, 
as handed down by the United States 
supreme Court just before Christmas in 
he Government’s prosecution of the 
\merican Hardwood Manufacturers’ As- 
iation in which it was finally decided 
hat the collection and distribution of 
nformation regarding the amount of 
sales and shipments made by the various 
embers and prices quoted and _ billed 
as in itself evidence of illegal collusion. 

“Genuine competitors,” said Justice 
Clarke reading the majority opinion, “do 
not make daily, weekly and monthly re- 
ports of the minutest details of their 
business to their rivals.” 

Justice Holmes, in dissenting, stated 
that the methods of the association could 
ot be objected to in “this country of free 
speech” as a combination in restraint of 
trade, that while it was a combination 
umong sellers it was not unlawful, that 
ts meetings and information circulating 
through its bureau was open to the pub- 
ic, that a combination, before it can be 
termed unlawful, must engage in an un- 
reasonable restraint of trade and over- 
reach normal market conditions. In the 
practices of the association he saw 
nothing that was different from the 
results produced by the Government in 
the distribution of market reports and 
other information for producers, except 
that the association sought to reach mem- 
bers “in the backwoods” to 
not available information. 

No announcement as to other prosecu- 
forthcoming from the De- 
Justice, officials said, until 
Daugherty has had 


whom was 


much 


tions will be 
partment of 
\ttorney 
me to study 
pinion, but it was thought that a defi- 
nition of the act in its general appliea- 
tion to other organizations would be made 
Hoover's 


General 


earefully Justice Clarke’s 


shortly in view of Secretary 


plan for the publication of trade in- 
formation by the Commerce Department. 
This decision is without direct bearing 
m the Rubber Association of America 
vhich has avoided engaging in the kind 
of aetivities covered by the decision. The 
so-called “Open-Price Bureau” or Sales 
nd Price Reporting Bureau was given 
ide publicity by a book on the subject 
ritten by Arthur Jerome Eddy, a Chi- 
ago lawyer, and a great number of 
bureaus modelled on his ideas sprang 
into existence all over the country. The 
best legal minds for several years have 
foreeast the decision now made by the 
Supreme Court. 
“The Open-Priece Exchange,” said one 
f them, “purported to be a legal way of 
loing an illegal aet—a manifest ab- 
surdity.” 


E. A. Lightner Eastern District 
Manager for Republic 
Manager Edward H. Fitch of The Re 
Rubber Company announces the 
ippointment of Edwin Allan Lightner as 
Eastern District Manager with head- 
juarters in New York 


pubhe 
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This appointment like others recently 
announced by Mr. Fitch is in line with 
his policy to form a high-class sa!es or- 
ganization. Mr. Lightner had @ bril’iant 
record as a sales organizer prior to the 
war. During the war he was associated 
with Raymond B. Fosdick on the Com- 
mission of Training Camp activities of 
the Navy Department. Since the war he 
has been Western Conneeticut Sales Man- 
ager for the B. F. Goodrich Rubber Com- 
pany at New Haven. 


Victor Adds to Line 


The Victor Rubber Company of 
Springfield, Ohio, is now making deliv- 
eries to the trade of a newly-developed 
pneumatic cord truck tire. Made in the 




















THe New Vicror Truck TIRE 


36 x 6 and the 34 x 5 sizes, this tire fills 
a well-defined demand for the expansion 
of the Victor line to meet the require- 
ments of the light truck and passenger 
bus field. 

“There are no departures from the 
established Victor quality,” said C. A. 
Swinehart, Sales Manager of The Victor 
Rubber Company. “A modification of the 
highly suecessful Victor non-skid design, 
the tire is the result of several months’ 
development and experimental work.” 
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Figures on November Automobile 


Trade 


The normal seasonal falling off in 
automobile unit and equipment transac- 
tions is reflected in the November trade 
figures made public by the Motor and 
Accessory Manufacturers Association. 

During November, purchase of parts, 
units and accessories by the automobile 
passenger car and motor truck manufae- 
turers, from approximately three hundred 
unit and equipment manufacturers, fell 
thirteen per cent under the October 
figures. 

This trend is counterbalanced by the 
encouraging decrease of almost four pe 
cent in the totals of past due accounts. 
However, the totals of notes outstanding 
shows an increase of 5.73 per cent. The 
drop in the past due accounts is partic- 
ularly encouraging in view of the faet 
that this curve had shown an upward 
tendency during September and October. 

The reeapitulated figures given for the 
eleven months of 1921 bear out the esti- 
mate made at the beginning of the vear 
by impartial students of trade conditions 
in the industry, who emphasized the fact 
that recovery and adjustment in the euto- 
motive trade would be gradual. Manu- 
facturers selling jobbers and dealers have 
been doing a progressively increasing 
business during the last few months and 
reports show that they are optimistic. 

The demand for Automobile Show 
space by parts and accessory manufactur- 
ers has been brisk. The total 
allotted by the Association is more than 
the average figure for the last few years. 

The percentage changes for the last 
ten months are: 


footage 


COMPARATIVE FIGURES FOR 1921 


PERCENT PER CENT PER CENT 

MONTH CHANGE* CHANGE** CHANGE* 
Feburary 66.15 Ine 17.07 De 39.08 Ine 
March 93.30 Ine 16.57 Dee 16.38 Dee 
April $2.93 Ine 4.49 Der 5.94 Ine 
May 00.15 Ine 15.64 De 16.77 De 
June 16.19 Des 1.79 Ine 10.37 Dec 
July 1.68 Ine 10.79 Ine 7.90 Dee 
August 1.31 Ine 17.06 Dee 5.30 Dee 
Septembe r 1.09 De« 00.22 Ine 5.24 Ime 
October 1.70 Dec 3.54 Ine 5.82 Dee 
November 13.85 Dee 3.56 Dec 5.7 Ine 
Purchases of parts, units, equipment, etc. by 


automebile passenger car and motor truck makers 
from 300 parts and accessory manufacturers by 
months per cent change 

** Totals of past due accounts 
cent change 

* Totals of notes outstanding 


reported per 


per cent change 


Fire Damages Lowenthal Building 


The building and rubber stock of the 
Lowenthal Rubber Company, Chicago, 
was recently damaged by fire which broke 
out on the fourth floor of the structure 
at 1511 South Sangamon Street. Spon- 
taneous combustion is believed to have 
been the eause. The stock, consisting of 
serap rubber and tires, is valued at $60,- 
000 and the building at $90,000, accord- 
ing to Milton Lowenthal, president of the 
company. 


Vuleweld Rubber Co. Buys Site 


The Vuleweld Rubber Gompany recent- 
ly purchased a site 300x392 in Pottstown, 
Pa. They will erect a two-story plant 
60x262 feet for the manufacture of tires. 
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CONFERENCE OF OFFICERS 


AND MANAGERS OF THE SEIBERLING 


RvursBer Co, at 


January 10, 192: 








Mr. SEIBERLING’S AKRON Home. 


THOSE PRESENT AS THEY APPEAR IN THE PHOTOGRAPH Back row left to right O. H. Wolcott, M. H. Daniels, W A. Golden, W. F. Ong, W 
\ Aydelotte, R. L. Richey, G. A. Reed, C. L. Landon, J. L. Cochrun, and Mr. Belsey 

Third row; left to right: Mr. Hussey, R. ¢ Elisworth, A. Judson, J. E. Argus, C. A. Jones, H. I. Walters, Mr. Davies, L. C. Gates, K. B. Ki 
born, J. EF. Vail 

Second row left to right Penfield Seiberling, W. P. Keith, F. R. Griffin, H. L. Post, ¢ A. Dwyer, H A. King, Mr Elton, W T. Stanley H. W 
Smith Frank Kova Dr. Lyder . V Wedgewood, Willard Seiberling 

Front row eft to right: Harry Dwight Smith,W. E. Palmer, C. W. Seiberling, F. A. Seiberling. I. R. Bailey, W. S. Wolfe. W 4M. Vaughn 


Lehigh and Huskie Tires 
Discontinued 


With the purchase of the Lebigh and 
Portage Rubbe companies by the new 
Seiberling Rubber Company, the manu 
facture of Lehigh and Huskie tires has 
been discontinued and the lants ill be 


used for the production of Seiberling ar d 


Portage tires and tubes exclusively 

The Lehigh plant at New Castle, Pa 

now given over to the ma wr ot Pel 
berling tubes, Seiberling clincher cord 
tires and Portage « incher tires At the 
Barberton Seiberling plant, formerly the 
Portage Rubber Company, Huskie tires 
have become thing of the past and the 


plant is devoted to Seiberling straight 


sick cords, Portage straight side cords 
nd Portage straight sid ibries 

It is the announe purpose ot the 
Seiberling Company to confine its tir 


manutacturyv to Selpel eord tires and 
to the Portage line, hich has been im 
proved throughout I'he Seiberling eords 
will be made witl but one tread, the 
Seiberling non-skid and the Portage, with 
only the Portage Slid-Lock tread One 
ot ‘the interesting features of both of 
these new lines is that the tread stock 1s 
earried from bead to bead. Both brands 
of tires will be black 


H. W 


plant, under its 


Smith, who operated the Lehigh 
ownership, will 
anager of it, under W. S. 
Wolfe, of the Seiberling 
Company in charge of production. C. A. 
Dwyer and C, A. Reed, who have 
in Lehigh en- 
tering the regular Seiberling sales organ- 


Mr in the 


forme! 
continue as n 


vice president 


been 


engaged selling tires, are 


ization, Dwyer as salesman 


territory of the Akron branch, and Mr 
Reed Akron ractory staff. 

The officers and branch managers of the 
Seiberling Rubber Co. held their first con 
ferenee at the home of the president I 
A. Seiberling in Akron, 
The accompanying 
graph shows those who were present 

The Portage plant of the Seiberling 
Rubber Co. at Barberton, Ohio, started 
production early in January. All the old 
taken back and are 
various departments ot the 
production 


sales 


on 


Ohio, eariy in 


December photo 


have heen 
the 

re ady 

ol 


reemployed 


toremen 
vetting 


plant increased 


Chirty the former office force have 


Dec! 


Warehouse Branch for India Tire 


& Rubber 


Che India Tire & Rubber Co. ot Akron, 
Ohio, has opened a warehouse branch 
under the title of The India Tire & Rub 
ber Co. of California, at 455 Second 
Street, San Francisco 

quantity of all India products 


\ lara 


be kept in stock to supply the 


v1 Paeifis 
Coast trade 

The new unit will be in charge of F. L 
as “Pat’’), 
merly sales manager of the B. F. 
Angeles, 
Goodrich 


Rvan (familiarly known for 
' , Good 
rich Company’s branch at Los 
and that of the 


mento branch. 


before pacra- 

San Francisco is the third city in which 
India established within 
the four months, a distributing 
branch having been opened in Dallas last 
summer, and another quite recently in 
Minneapolis. 


has warehouses 


past 


Relte Wingo, formerly associated with 
the Federal Rubber Co., has joined the 
Pacifie Coast selling staff and will eall o1 
the 


trade in Southern California. 


U. S. Rubber Co. Buys Branch 
Property 
The United Rubber 


whose New York branch 


W holesale hoot 


States Company 
is loeated in the 
district at 139 
Duane Street, New York, has purchased 
that property and the adjoining buildings 
at 137 and 141 Duane in additior 
to the abutting parcels at 62-66 Thomas 
The x 175 
Size 


and shoe 


Street 


Street. combined 


plot is 75 
Teet in 


New Officers Named for National 
Tire & Rubber 


annual meeting of 
the National 
Co, held recently at East 
the board of directors remained 
changed. The officers 
elected for the ensuing vear: C. L. Mer 
win, president; C. E. Miley, vice-presi 
dent; C. W. Helman, secretary: R. 
B. Taggart, treasurer 


At the 


holders 


the stock 
Tire « Rubber 
Palestine, Ohio. 


ol 


un 


tollowing were 


and 


Ajax Rubber Plans Increase of 
Stock 

In connection with the issuance of $3.- 
(10,000 15-year first mortgage 8 per cent 
bonds, the Ajax Rubber Company will 
offer to subscribers the right to subseribe 
to 200,000 shares of no par value capital 
stock at $12.50 a The stoek has 
been underwritten. 


share. 
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Explosive Hazards in Solvent 


Recovery 


To the Editor of the Rubber Age: 

In the November 25 issue of RuBBER 
AGE is published an article by Mr. C. B. 
Mitchella on the sate handling of volatile 
liquids in factories. Certain paragraphs 
of this article are so worded as to create 
an entirely erroneous impression. 

The author says, “The great hazard in 
solvent recovery is due to the fact that 
the highly concentrated vapors are gath- 
ered in an enclosed vessel, and sufficient 
air leakage into the vessel will form an 
explosive mixture with disastrous re- 
sults.” 

A careful analysis of this statement 
will show that from a practical viewpoint 
it is exactly contrary to the true facts. 
If benzine gas is mixed with air the 
mixture can be exploded only within a 
very narrow range. If the percentage of 
benzine gas present is less than 2.8 per 
cent or more than 4.4 per cent no explo- 
sion can possibly occur. 

Suppose for example that we have the 
greatest possible concentration of benzine 
gas (100 per cent) which the author 
characterizes as so dangerous, it is ob- 
vious that to get an explosion there must 
occur an air leakage equal to 95.6 per 
cent of the total volume. And that oecur- 
ence is extremely improbable if not 
actually impossible with a properly 
designed apparatus. 

The actual explosive danger in solvent 
recovery is not as Mr. Mitchella says in 
a high concentration of the explosive 
vapors but the contrary is true. The 
danger from a practical point of view is 
in handling explosive vapors with a low 
concentration. If an apparatus is de- 
signed to handle a mixture of 1 per cent 
of benzine vapor and 99 per cent of air, 


an increase from 1 per cent to 2.8 per 
cent or 1.8 per cent will give an explosive 
mixture. Again, if the concentration is 
supposed to be 10 per cent benzine vapor, 
a decrease of only 5.6 per cent in the 
pereentage of benzine vapor present will 
make an explosive mixture. Either of 
these variations can oceur due to small 
changes in the proper functioning of the 
apparatus. The air leakage in_ these 
instances is consequently very dangerous. 

Suppose on the other hand the Solvent 
Recovery apparatus normally operates 
with the mixture of 90 per cent benzine 
vapor and 10 per cent air, it will require 
a decrease of (90 per cent 4.4 per 
eent) 85.6 per cent benzine gas to reach 
the explosive range. Or considering the 
problem from the leakage point of view, 
the air leakage must increase from 10 per 
eent to 85.6 per cent or 81% times the 
normal amount to get an explosion. The 
factor of safety therefore, should be 
greatly in favor of the higher concen- 
trated mixtures. 

The author of this paper has entirely 
overlooked a method of Solvent Recovery 
which normally operates at a concentra- 
tion of 90 per cent. This recovery 
method was described in the RuspBer AGE 
of Nov. 10, 1921. It has been in operation 
for 8 vears in Europe without a single 
explosion. It is hardly fair to stigmatize 
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successful methods of Solvent Recovery 
because other methods improperly de- 
signed have resulted in disastrous ex- 
plosions. 
P. Wiitcox GuMAkER, President 
Benzine Condensation Company 


The Akron Rubber Mold & 
Machine Co. 


On December 24, 1921 the Akron Rub- 
ber Mold and Machine Company of 
Akron, Ohio, celebrated its twelfth 
birthday. Faith in the rubber industry 
on the part of the founders of the com- 
pany, and willingness to back that faith 
with capital and hard work, has brought 
the company from a small shop employ- 
ing but six people, to its present posi- 
tion, where it occupies a plant of over 
150,000 square feet, employing 350 people 
when in full production. 

In the early days of the tire industry 
the founders of the Akron Rubber Mold 
and Machine Company, Stanley W. 
Harris and G. F. Hobach, were employed 
by the Taplin-Rice Co. Mr. Harris later 
became superintendent of the company. 
Both these men were on hand when the 
first core and mold were made by the 
Taplin-Rice company for the manufac- 
ture of automobile tires, for one of the 
present large Akron rubber plants. 

The first core to be tried out was made 
of wood. A little later the first east iron 
core was manufactured. It was cast in 
sections, the ends planed and fitted, then 
bolted together for finishing on the ma- 
chine, thus making a collapsible core. 

About this time Messrs. Harris and 
Hobach realized the possibilities in the 
tire building equipment business and de- 
eided to engage in it. So, on December 
24, 1909, they organized the Akron Rub- 
ber Mold and Machine Company and 
started business in a very unpretentious 
way in the first floor of the small, two- 
story, frame building shown in the aec- 
companying photograph as part of their 
present plant. Their first payroll in- 
cluded only six names. 


953 


Since then the growth of the company 
has been steady and rapid. Today it 
ranks as one of the very largest plants 
in the country devoted to the manufac- 
ture of tire building, tire repairing and 
vulcanizing equipment. 

Twice in the last five years it has been 
necessary to double the plant capacity. 
In 1916 by the purchase of buildings on 
adjoining property, and by the erection 
of new buildings, the floor area was in- 
creased to 75,000 square feet. At this 
time the company’s capitalization was in- 
creased from $60,000 to $300,000. 

That they might have better control 
over the materials going into their equip- 
ment the Portage Foundry Company was 
organized as a subsidiary in 1917, and 
again the capital was increased to $600,- 
000. The Portage Foundry plant is lo- 
eated about four miles south of Akron 
and is capable of turning out forty tons 
of castings per day. Even this, however, 
does not supply the needs of the parent 
company in the busy season. 

Again in 1920 the floor space was more 
than doubled, and in addition the com- 
pany erected and equipped its own pow- 
er house. 

The present officers of the company are 
Stanley W. Harris, President and Gener- 
al Manager; Wesley E. Wilson, Vice 
President and Assistant General Mana- 
ger, and G. F. Hobach, Secretary and 
Treasurer. 


Phoenix Rubber Co. to Use 
Former Stowe & Woodward Plant 


The Phoenix Rubber Company, manu- 
facurers of rubber heels and other special- 
ties, which has been located at Broekton, 
Mass., for some time has bought and will 
use the former Stowe & Woodward Com- 
pany plant in that city. The zoning or- 
dinance appeal board granted permission 
to use the plant at a special meeting on 
December 24. The Stowe & Woodward 
Company is now operating their other 
factory at Newton Upper Falls, Mass. 
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Cottons. Yarns and Fabries 


1922 Che tollowing were the closing, hichest 


d lowest prices as of January 5: 


New Yor ) ARY 05, 


(nother echo of the rumpus created by 


t ‘port of ft lepartment of Agn Previous 
hie repo! he e} ‘ Ope High. Low Close Day 
eulture on acreace and estimated pro 2 
, a 18.65 13.65 18.28 18.45 18.74 
duetion WAS heard ol tre first business Mare} 18.52 18.52 18.20 18.30@18 32 18.62 
dav ot the ne vear when cotton showed Ma 18.04 18.04 17.75 17.86@17.87 18.15 
: : Iu 17.50 17.50 17.20 17.32 17.65 
its depressed mood by dropping nearly Ovrt 16.70 16.70 16.40 16.48 16.50 16.80 
100 points or 35.00 a bale orn the New 
York exchang It is well, however, to 
remember that even a crop of 8,340,000 
TT, ' -_ 
bales is alarmingly sn considering the EGYPTIAN COTTON 
rereage and indicates idespread Prices of Egyptians have advanced 
damage; and if there 1s not much quite steadily and no large available sup- 
reater acreage planted ne next crop pir Is heheved to exist at this time. 
the situation | ht bee erious Saks suitable for tire yarn work has been 
The latest eotton win report show n demand and quoted at 40 to 44 cents. 
1 vield of 7.884.272 bal he i Medium to high grade uppers are offered 
rent erenp Some important tactors ! at to > eents with lowe! rrades at 
the 1 7 t ie ‘ ( tl ne sut a oo } cents 
intial « ! i ‘ ip} . 
, Exports to this country were smalle1 
uld ; 1921 thar 1920 and smalle 
' 1913 the previous year of normal 
| " } } ‘ ( r : . 
- ports I he itter year American 
, ; eipts ol Eeyptial cotton reached 
- 673,253 cantars valued at about $12,000, 
. ' (Hin In 1920 due to the higher prices and 
ryi¢ . 1 
‘ ty iT ( rie Corto received ll the 
1 rk " ‘} ‘ = > 
~~ ex ne aiue Ot ovel $130 
} : 
OO OOo The figures on exports to this 
rece nm as ' : 
' Fi the first nine months ot 1921 
. : ; ; - } a ~ I lie ot about 
nee Dp ‘ ! 
I £10000 000 
iM el ( ( 
su ptior ‘ ‘ 1OL “tf ate =} I tive total supply ot 
le | } ! otton as of December 1, 1921, 
1.124, 781 with 1,359,817 on the same 
it orid pre Tt ‘ ‘ ‘ 
ast vear and 1,111,981 two vears 
Oo] » ') eed at Pp.o4sS 000) Dates . , . ‘ 
ry “= led and 2 his ineluded the entire crop in 
' . thy ris ’ ‘ oD ePcordueqd i ti . 
. . ; a ERevpt., stocks in ports and afloat, and 
compares +} 1.650.000 bale 1ev0 ; 
dings of the old erop 
and a ten vear average ot 20,775,000 bales 
The report of the Department of Agn SHEETINGS, DUCKS, BURLAPS 
eulture issued Decembe 1, states that 
two of the most important eountries trom The vear started with a very strong 
a commercial standpoint, tie United teeling ol optimism 1n the cotton goods 


What helps in the belief that 
material prices will soon maintain a 
position and for that reason fabric 


furnish the arket 
United raw 


what 


States and Egypt, whicl 
principal supply of cottor 
England have 
would be under normal consuming con 
ditions, These two coun 


tries together have produced only 61.4 


for the 


States and this vear, stable 


prices have shown considerable firmness, 


The has not altogether fol 
lowed the fluctuations in the price of raw 


erop disasters goods market 


of their total production in 1920 material; the rises in the price of cotton 
ALEXANDRIA 
' t the weel d +O 
rOTA!I 
RIVALS EXPORTS Bales ) EXPORTS STOCK 
Ca ‘ } and ( Ame Cantars Cantars 
This week 8 8,369 S41 664 136,624 2,320,074 
Sane week 1920 4 402 954 4° 78.913 1,302,608 
1919 1 16,97¢ 8 17,458 291.469 1.491.481 
Since »/1/1921 40.17¢° 104.673 64 { 61.461 1755.1 
Same time 19 18,2 is Jt 7,549 643,849 
1919 . x 2° _ 1k_O9G8 1,652.4 


MARKETS 


have not been followed by corresponding 
increases in the price of tabrics. 


SHEETINGS—tThe market has broad- 
ened somewhat and fairly good demand 
is noted but with trading only in small 
lots. For 40-inch, 3.75 yard; 954 cents 
was paid and 11% cents, net, for 40-inch, 
2.85 vard. 


DUCKS—tThe same quiet market pre- 
vails. Some late quotations were: Single 
filling, 144% to 17 eard basis, 
prices varying according to the grade; 
double filling, 17 to 18 cents, card basis ; 


cents, 


enameling, 35 to 40 cents a pound in 
first hands, depending on width and 
make. 

BURLAPS—The market continued 


strong over the year and importers pre- 


dict that any substantial buying move- 
ment will cause a further advance in 
prices; goods they say being worth more 
than they are bringing 
riIRE FABRICS (8 
| nnee Egy] ! 
ymbed 72 
17%-ounce Egy] 
arded } 
nee & aride 
Sakellarid 
e Peel 
Peeler 
CORD FAI < 
( ‘ Sa 1] ad ) 
{ led Sakella he 
( 1 Peeler 
Carded Peeler 
Combed Egyptian upp. 
Carded Egyptia upper 
DUCKS 
Belting (pound basis) 
Hose (pound basis 
Enameling f i 
Shoe Ducks ! 12 
Single filling 1 17 
Double filling . os ‘ d 17 18 
DRILLS 
incl 25-yard 101 10% 
inch 2.75-yard d 2 
neh 00-yard l I : 1O% 
neh 50-yard d l ’ 
7-inch 95-yard .yd 4 
OSNABURGS 
inch T-ounce . } 
4 nel J-ounce 11 
SHEETINGS 
40-inch 2.50-yard d 13 ! 
40-inch 2.85-yard vd 11 i 11% 
40-inch 3.15-yard d 13 
40-inch 3.60-yard d 1O% 11 
40-inch 3.75-yard yd 9% @ 
40-inch 4.25-yard d A ) 
BURLAPS 
(Carload Lots) 
ounce 40-inch vd 95 1 
7%-ounce 40-inch 105 @ 
7%-ounce 45-inch 5.05 a 
10 ounce 40-inch 1.95 a 
10 ounce 36-inch 1.7 (a 
8 ounce 45-inch 5.10 a 
10 ounce 45-inch 6.05 a — 
10%-ounce 40-inch 210 @ 





Organic 
Aldehyde 


ammonia, 
Aniline oil, 
Excellerex, 


( powdered ) 
rhiocarbanilid 
V ulcocene 
Inorganic 


dry red, 
sublimed 
basic 


Lead, 
Leac , 
white, 
Litharge 
Lime, hydrated 
extra light 
heavy 


domestic 
Zine 


Aluminium flake 


hydrate 














our attention. 
ment in keeping with the advance of the trades represented in the industry. 


ery stals 
bulk basis, 
Formaldehyde-aniline 
Hexameihy lene-tetraiinue 


Paraphenylene-diamine 


bbls. 
white 


commercial, 


Magnesia, calcine 


Magnesite, pow dered 


vdered 


bronze 


domesti« 


special 


French — 
W hite 


icks 
sone px 
Cart t 
Lr 
Ix 
Lampblack 
Pru 
Ultz a 
( i 
na 
LI 
' 
and | 
tr I 
dark 
oxi 1¢ 
} 2 
Ant 
groide! 
red 
India ire 
Oxide, copperas, pure 
reduced 
Para toner 
Toh t 
luscar 
Venetian 
Vermillion, En 
q ll AS I 
domesti« 
W hites 
Albalith 
Aluminum 
Lith pone 
fa tory) 
Zine oxide 
A rican 
Head 
XX red 
Zine oxide 
process, 
Green seal 
Red seal 
Yellows 
Camdium sul 
Chrome, light, 
dark 
medium 


Ocher, Fren¢ h 


chromate 


COMPOUNDING 


industrial chemicals. 


Ib 
Ib. 
lb. 
Ib 


Ib. 
Ib 
Ib 
lb 


Ib 
lb 
Ib 
Ib 
Ib. 


COLORS 


THE GENERAL MARKET—New 


ACCELERATORS 


INGREDIENTS 


ton 
ton 


York, January 5, 
During the greater part of the year there was a continuous stream of liquidation; a condition, in 
The industry as a whole 
Notwithstanding that 


regarding the prospects for 1922. 


90 (a 95 
17 @ .20 
0 @ .65 
45 fa 50 
—_ 

15 @ BO 
160 @ 1.75 
5 fa 40 
@ 

10 (a 
O7 (a 
06% @ 07% 
07% @ O07 % 
03 (a 
50 Gi 55 
06 @ O07 
00 (@ 65.00 
5% a O7% 
10% @ 20 
07% @ 
15 I 45 
17 l 45 
10 
! 
i! if 
, 7 
6 a 5 
a 6 
8 i4 
24 1 25 
<0 1 oe 
Us a 12 
LO (a 14 
11%@ 12% 
10 a 
50 » 2.75 
17 6@ 3 
O3%u%@ 06! 
~ a O0 
25 (a 30 
06 fa 06% 
5 a 60 
6 (a 06% 
os (a og 
O7T%@ 08 
11 @ 11% 
.09% @ 10% 
.08 % @ 09 %4 
1.00 @ 1.50 
18 a 
18 @ — 
18 @ - 
02 %@ 03% 
.03 (a 5 
33%@ - 
25.00 (a 29.50 
20.00 (@ 22.00 


Ammonium carbonate, 


lump . 28 ar; 08% 
Barium Gust ....000:. ..ton 100.00 
Barytes, southern off-color,ton 15.00 

Western, prime white, ton 24.00 
RG «savecane ceee Gee Ib. .04 
Beta-nay ol, technical ...Ib. .33 
Slanc fix, dry, f.o.b.works Ib. .04 
Chalk, precipitated, 

extra light Ib .03% 

DE cauee acnone can Ib .02 % 
Clay, China, domestic, .ton 7.50 

imported so. 16.00 

Dixie ..--ton 22.00 

Blue Ridge ..-ton 22.00 
Fuller's Earth, powdered ton 22.00 
Fossil flour ton 60.00 
Glues, extra white ee) 30 

medium white . lb 22 

cabinet Ib. 18 

cabinet low grade Ib 15 

common bone lb 09 
Graphite flake, bbls . lb 14 

po vdered lb 4 
Ground glass, fine Ib. sy 
Infusorial earth, powdered ton 60.00 

bolted ton 65.00 
Liquid rubber Ib 15 
Rotten Stone (powdered) .Ib 02% 
Silica (alumi: ton 12.0 
Soapstone, powdered ton 15 
Starch, powde1 I wt 1.85 
I domest ton 18.00 

rer } g gl id t £10.00 

Italia t 17 
I a A 

e! \ l vt l 
r Ne 2 t 1.2 
lriy Ib 2% 
Vhiting, commercial cwt 1.15 
Quaker ..ton 13.00 
English cliffstne ewt 1.75 
clider’s bolted cwt 1.20 
Paris whiteAmerican cwt 1.35 
L, Oxid 
5 per cent leaded 7% 
l per cent lead 
ulphate Ib O7 
20 per cent lead 
sulphate lb 07 
5 per cent lead 
phate lb 07 
Also see whites) 
MINERAL RUBBER 
Gilsonité ton 70.00 
Genasco (factory) ton 50.00 
Hard hydrocarbon ton 35.00 
Soft hydrocarbon ton 33.00 
Pioneer M.R ton 55.00 
20 M. P. hydrocarbon 

(c. 1. factory) .ton 47.50 
3¢ 8310 M. P. hydro 

carbon (c. |. factory) ton 42.50 
Synpro, granulated, 

M.R. (factory) ton 54.50 

SOFTENERS 
Acids 

Acetic, 28 per cent .cwt 2.59 

Carbolic (phenol) ... .Ib. .09 % 

Cresylic,97 to 99 p.c. gal. 70 

Muriatic, 20 degrees cwt 1.40 

Nitric, 36 degrees . .cwt. 5.25 

Sulphuric, 66 degrees ton 17.00 

60 degrees, bulk ..ton 11.00 

Tartaric, crystals ....lb 32 


F 
awe 


(a 


031 


Chemicals and Compounding Materials 
[ 


1922—The year which has just passed 


a way, as unsatisfactory to the consumers of various products as to the producers and sellers. 
closed the year with prices on the average over 30 per cent below the levels of January, 1921. 
the average price is still above pre-war levels it is believed that liquidation is about completed and a material improve- 
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for 


ment in the rubber trade, which seems in sight, would bring marked improvement in prices of the group which commands 
This change in chemical prices can hardly be immediate or startling but will likely be a gradual improve- 
Holders of chemicals are very optimistic 


O84 
11 
134 


te 


w 


16% 


.06% 


10 


09% 


O6 


14 
16 
15 


16% 


Caustic soda, 76 p.c. ewt. 3.75 @ 3. 
Soda ash, 58 p.c ewt. 2.15 @ 2 
Oils 
Castor, No. 3, bbls. . .Ib. 10%@ 
Corn, crude, bbls. lb. Os @ 
refined wTT TTT. 10% fa 
Chinawood, bbls. ... .Ib 13 @ 
Cottonseed, ...... - | 08 @ 
Glycerine, c. p. drums Ib. 16 @ 
Linseed, domestic ... .Ib 69 @ 
imported ; lb 60 a 
TO TP vacnenccse lb. @ 
SER: ceeas rae 07% @ 
Peanut,domestic,crude Ib. .09% @ 
Pine, steam distilled 
over 930° sp. gr. gal 120 @ 1. 
Rapeseed, refined Ib 1l\%@ 
blown lb 1i2%@ 
Rosin, first rectified gal 36 @ 
second rectified gal 8 (a 
Tar, commercial gal 314%@ 
Soya Bean, crude,bbls. Ib 09 1 
Resins and Pitches 
Cumar resin, hard Ib o9 a 
Cumar resin, soft lb 09 ” 
lar retort bbl 9.50 a 
kiln burned bbl 9 50 . 
P tch Bi rgundy ib 5 a 
oal tar t 01 ! 
pine tar 3! 
Rosin ade K bh 00 a 
Strained bl 75 a 
S)} ac fine orance lt 2 ’ 
Sy 
Ace e, drums, ¢.p b 12 a 
1 ati a 
‘o. 1 t 
is o per 
rums 
190 p 
bt cal | { 
>t ol , Der cel i) 
pure lb 27 
Carbon bisulphide Ib { 
iterachloride lb LO 1 
Dimethylaniline lb 15 ! 
Naptha, motor cas 
oline, steel bbls gal ) ! 
Toluol, pure gal 27 a 
rurpentine, spirits gal 8 a 
wood gal 80 a 
Xylol, pure gal 10 @ 
commercial gal 28 a 
Wares 
seeswax white, pure .lb 3 a 
Caranuba, No. 1 lb i 
Ceresin, white Ib 09 fa 
Bayberry lb 20 @ 
Montan, crude Ib 04%€@ 
Ozokerite, hard, pure, lb 24 @ 
Parafine Ib 25 fa 
Petrolatum, amber, bbls 
rc er er eee Ib. 05 @ 
dark amber, .......<. Ib 044%@ 
SUBSTITUTES 
Black ae Ib 07 @ 
White Ib OS (a 
Brown lb. 10 fa 
Brown factice Ib OR @ 
White factice lb 09 @ 
VULCANIZING INGREDIENTS 
Lead, black hyposulphite 
(black hypo) ‘ Ib 35 €@ 
Orange mineral, domestic .lb ll @ 
Sulphur chloride (jugs) . .Ib. 20 @ 
Sulphur flour cwt 1.45 @ 2 
Bergenport (c.1.) ewt 2.55 @ 
Sk TD dca ae eae a ewt. 2.30 @ 
superfine, 99! p.c, ewt 2.00 @ 2 
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Latho} \merican producers had a 
satistactor’ vear as tar as sales were 
concerned but the margin of profit was 
smal! Lara consignment ol foreign 
lithopone ere received and Importers 
pushed sale vivorousl' There ls every 
indication that consumption this spring 
vill be hea Domesti quotations 6 
cents per pound in bags; in barrels, ear 
lots 61, cents 

Litharge—The demand from rubber 
manufacturers shows signs of some im 


provement and the general feeling 1s that 
the vill 


during early 


considerably 
1922. Quota- 
%, cents per pound. 


market broaden 
thie 
71 


casks i 


months oT 
tions » at 7 
Blane Fire—The 


in quotations 


market was dull with 


no change There are small 


stocks on hand and producers look for 
ward to large business this vear Dry 
is still quoted at 4 (@ 4% cents and pulp 
nominally at $40 at $50 per ton 

Orange Mineral—Prices unchanged at 
11 at 13 cents for domestic; German at 
14 cents and French at 15 cents 

Caustic Soda—The market was quiet 


Stocks do 
factors look 
advancing 


without any selling pressure 
but 


not seem extensive som 


deelines befor 
The bulk ot tr 
100 


for future any 


msactions WAS aft 


standard 


market 
$3.75 
brands 


per pounds Tor 
continued 
the 
absence of buying support would indicate 
Domestie light ash, 58 


at $2.15 (@ $2.20 


demand 


{sh—The 
poor up to the end ot the 


Soda 


year and 


further declines 


per cent Was quoted 


Renzol—Demand continues at the ad 
Vanee In prices and produce rs have been 
busy taking eare of regular contracts 


Late quotation Vel vw tollows pure, 
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29 at 35 cents and 90 per cent, 27 at 33 


cents 


Toluol Supplies are small and will 


continue so until Benzol production 
reaches present demands and admits of 
refining Prices are firm at, 30 at 36 


cents per gallon. 


iniline Oil—Business was of a routine 


character with prices rather soft in spite 


of the higher benzol prices. Sale prices 
range from 17 to 20 cents. 
Linseed Oil The re has been some im 


provement with large consumers mani- 


festing more interest. Prices have 
continued firm; domestic 69 cents per 
gallon in barrels car load lots and the 


English product 60 cents per gallon. 

Palm Oil 
tinued firm 
quotations. 


The tone ot the market con- 
no material change in 
Inquiries are better and sup- 
follows: 


with 


plies small. Quotations as 
Lagos, 714 at 734 cents; Niger, 6 at 64%, 
cents. 

Rapeseed Oil—The strength in foreign 
exchange brought about inereased de- 
mand for this product. The market is 
firm with refined quoted at 1154 cents 
per pound and blown 1234 cents per 
pound. 

Zine Oxvide—Prices do not show any 


important change but the market holds 
firm with the steadiness of the spelter 
market. 
ing for immediate requirements. 

There has been a steady, con- 
tinuous demand. Foreign material 
tinues to come in but not in quantities 
Sufficient to disturb the market for 
domestic. Western prime is puoted at 
$24 at $28 per ton. The best imported 


remains at $35 per ton 


Large consumers are only buy- 


Barute S 


con- 


Crude Rubber 


New Yor January 6, 1922 

Dur the } t tortnig! he erude 
rubber market eased oft ] to Ll 
evidently due to stagnat ! nd lack of 
interest ol tie pa nutacturers 
On the day ucceedi the New Year's 
holidays the market opened with little 
trading but prices re rl Spot 
rib sheets sold ar ait eN day's 
session saw oe red the next 4 
and today iC, MAKI | ump tor the 
three davs tradi 

Such a recession i pric not reward 
ed seriously in the n irket, as there is no 
real change in the gener nr condition 


Holiday fluctuations are usualls 


( xpect 


ed especially when the market ts inactive 
The Singapore market on account of the 
buying activities of some of the largest 
manufacturers has kept slightly ahead 
of New York in prices, so that advices 
received from Singapore today to th 


effect that the market was weaker 


bined with lower quotations from London 


com 


had the immediate effect in this market 
ot weakening prices for Plantation 
Grades 

Future positions, especially April 
June, seemed to interest manufacturers, 


possible buyers intimating that they 


vould pay 21'\4¢ to 21%e. 


Kirst Latex continues to be quoted on 

parity with Ribbed Smoked sheets, and 
off grades remain comparatively high. 
Roll Brown Spot sold at 17! 1 witl 
January-March report at 17™M%e. 


narket for South American rubber 


The 


remained quiet hut steady Islands 
Fine at 2014e was regarded as slightly 
under the market. Up River Chaucho 
Ball sold about l4,e down from our last 


quoted prices, 
I I 


Sterling exchange closed today at 4.20 
sight and $20! > eables. 
Quotations on the various e¢rades on 
Thits date re as follows 
Pla 
Ribbed 8S ked S&S) ' 19 19 
Februar 19% 2 js 
Tar March 20 20! 
an, /June 3 2 
: ' 2 
Apri ) 21% 21 
j y /Sept 2% oO 
July /Decemb 23% no 
la Decem be 29% no 
Smoked sheets pla t 17 171 
First Latex Pale Crepe, spot 19 l 
February 19 ; 
‘ 2 
Jar March 20 2 
lar Tune ? % 2] 
April /June 214%@ y1 
Tuly /Sept 2% 1 
Tulv /De 23% oO 
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lan. /December 22% nom 
Amber Crepe No. 1 i 18 
2 ! 17% 
~ } I 17 
Grand Central Creyx 17 
Clean Thin Brown ¢ ‘ l7%@ 17% 
Light Clean Thin Br < Ik 
Rolled Brown Crem po l I 17% 
Rolled Browr Crepe v 
March it 4 @ 17% 
Paras 
Maderia Fine -3% @ 24 
Maderia Fine, Janua ( 25 
Acre Fine 22%@ 23 
Up-river Fine ~~ 2 22% 
Up-river Medium 21 a 21% 
Up-river Caucho ba l ; a 3% 
Up-river Coarse 144%@ 14% 
Islands Fine 20\4%€@ 20% 
Islands, Mediu 18 ! nom 
Islands Coarse l nom 
Cameta l 1 @ 10% 
Xingu Ball 12 
lapajos fine, spot 21 
Pontianac 
Prime Pressed I l 13% 
Plantation 7 
Bangermassin O8% On % 
Palembang 10% 
Siak Gutta Percha s% a 19 
Prime Macassar 2.7 » 2.85 
Balata 
Panama Block > ’ 40 
Surinam Sheets 65 a 69 
Columbia Block 4 l 17 
Venezuela Block a 57 
7. 
Reclaimed Rubber 
New York, JANvuARY 6, 1922 
The reclaiming situation remains sta- 
tionary since our last report. Some 


plants were closed for inventories, and 
in general conditions have been inactive. 
Prices have remained unchanged. 

Quotations are nominally as follows: 


Standard Reclaims 


Floating $.12 $.13 
Friction 12 a 13 
Boots and Shoes LO l 10% 
Boots and Shoes vashed l a 14 
Mechanical 5 1 10 
llose l ofa 11 y, 
Tires, truck . ! ) 
Tires auto ) ” 10 
White 14 
‘ 
syre 2 
Scrap Rubber 
New York, JANvuARY 8, 1922 
During the past fortnight there has 
been a good demand for all grades. Boots 
and shoes declined slightly due to the 
taking of inventories. Now that the 
holidays are over a brighter market is 


predicted and it is expected that the in- 
number will send 
prices higher. 

The National Association of 
Material Dealers announces that a 
mendation for a sixth freight 
has been filed. 


ereasing of buyers 


Waste 
recom- 
rate 


class 


as follows: 


Quotations are nominally 


Auto tire 


peelings l 


Standard White auto l%a 01 4 

Mixed auto fa ) 

Bicycle tires 0 % 

Solid truck tires A 01 

Boots and shoes w\Ya 03% 

Arctics, trimmed ‘ ! 02% 
Arctics, untrimmed 6 fa 1% 

Inner tubes, No l “m4 a 4 

Inner tubes, compounded 2%a 03 

Battery jars, black compounded N nal 

Battery jars, No.1 brightfracture Nominal 

Inner tubes, red 2%@ 02% 

Heels and pads Nominal 

Black mixed 004% @ 

Garden hose 

Air brake hose 0% 00% 

Red packing l%@ 01% 

Red mixed rubber 2 a 

White mixed rubber 1% 
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Cotton Statistics Book Issued 


The 1921 edition of “Cotton Facts’, issued by 
the Shepperson Publishing Co., of New York City. 
has been published. Always of value to the business 
man, this new and forty-sixth edition, has been so 
revised and enlarged that it is a very necessity to 
every man interested in the many phases of the 
cotton industry Among the many features of 
the new edition are comparative statistics on kill 
ing frosts, statistics on ginning covering a period 
of ten years past, consumption by world’s spindles, 
cotton acreage and yield of each state and county 
in the south and new material on the products 
of cotton l 


( cottonseed oil, meal, et 


lrade Marks Applied For 
(Furnished by the National Trade-Mark Company 
Washington, D. C.) 
December 13, 1921 
MARK TWAIN No 150,728 The Bluff City 
Shoe Company, Hannibal, Mo For Shoes of 
Leather, Canva tubber, or Combination of 
Such Material 
LOTTA WARE No 159,799 The Bluff Cit) 
Hannibal, Mo., For Shoes of 
Leather, Canvas, Rubber, or Combination of 
Such Material 


Shoe Compan 


BLUE PENNANT—-No 146,901 The Federal 
Rubber Compar Cudahy, Wis For Vehicle 
Tires, Re-liners, Outside Tire-Sleeves, Inside 
Tire Sleeves, Hose, and Tubing, All Made 
Wholly or Partly of Rubber 

BUCKEYI!I No. 151,657 The Central Brass & 


Fixture Company Springfield, Ohio For 
Bumpers for Automobiles, Side Wind-Defle« 
tors for Automobiles, Automobile-Tire Hold 


ers, Vehicle-Spring Repairers for Clamping 


Broker Spring Leaves, and Vehicle Shock 
A bsorh« 
Dec. 20, 1921 
rRED-LIT! Né 117,824 ‘win Tube & Rub 
ber (Cc t Chicago Heights, I] For Rul 
be Hee 
TIGER BRAND picture of two tigers pulling at 
gl N 126,484 Samu Scilker Ne 
Yor! m 2 For glove f Leather, Rubber 
Fabri Ashesto and ¢ ibination of Said 
ST IK N l l erica Che ul Paint 
( al Philadelp! Pa. For Barrels witl 
SS} Rul | g 
EASIEP No. 147.759 Abbott Shoe Con 
| tl Read | For Boot 
Shoes i Slippers M f Leath Rubbe1 
Fal Leatl 1 Rubber, Leather a 
I 1 Rubl d | 
4 1s iE THING N 147,959 fird I 
AY s Sa \ ( Bow 
\) a) hee S i Sanda 
Ma her FP uhh d Cor 
hina ; r} nd Hosie 
ONYX h 145,f ) t State Rubber ( 


OTSPUR N 148,89 0 Bre Phila 
delpl P I Athi Shoes Namel 
Ba SI s l t! Football-Shoes o 
Leat! { - ther ler s-Shoes 
t ( is nd at t R ! Shoes I 
Lea ind 8S ( ral Athlet Pur 
I Rubber 1 ¢ 
at 
HICKORY N ] \ S a C< par 
Chicag I] For Rul Sheeting 
PICTURE O YSTONI! No. 154,636. Blaids 
le Pe ( | Philadelphia, Pa For 
I Pe s, Mecl Pencils Pen hold 
‘ l I ‘ 1 Soap Erasers 
TWO STAR N 151,892 o Star Mfg. Co 
Sa le i Brookly: N \ ‘or a Leak 
P Comy n f I 
Decembe 27, 1921 
INTERLOCK within pans No. 144,621 The 


Interlock Hiard-Ware Company Inc., New 
Haven, Conn, For Automobile Tire-Carriers 
SUNBEAM on_ scroll—No. 153,865. Austin 
Nichols & Co Ine Richmond Va For 
Automobile Tires and Tubes Rubber and a 


Combination of Fabric and Rubber 


ADAM ORRIS—No 151,923 Adam Orris 
Mechanicsburg, Pa. For a Rubber Compound 
in the Nature of a Renewable Coating for 
rires 


ALL-in-ONE No. 144,858. The General Tire and 
Rubber Company, Akron, Ohio. For Tire- 
Retreads of Rubber and Fabrics in the Piece 

STIKS LIKA LEECH above diamond with picture 
of woman in bathing suit—No. 126,639 
Leech Tire Patch Company, Cincinnati, Ohio 
For Automobile-Tire Patches 

HONKONK PRODUCTS within diamond—No 
141,198 United States Sales Corporation, 
St. Louis, Mo. For Sheet-Rubber Patches 
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New Incorporations 


NEW YORK 


Fairbairn & Finley, Inc., to manufacture tires 
ete $10,000 Incorporators W. F. Franz, 
56 Auburn avenue, Utica: G. H. Finley, 
843 Potomac avenue, Buffalo—both in New 
York; D. S. Fairbairn, 151 E. 22nd _ street, 
Erie, Pennsylvania Principal office, Utica 
New York 

Economy Patches Co., to manufacture rubber 
goods and auto accessories $25,000 In- 
corporators: D. J. and J. M. Murphy At 


torney, O. Brown, 1170 Clay Ave., Bronx 
New York 
Doscat Tire & Rubber Corp $200,000 In 


corporators H W 
Karnes, H. Wolf 
Rochester, New York 
Adamant Rubber Products Co 
Incorporators: B. Weiper, M. Levy, M. Sta 
bins Attorney, M. P. Schaeffer, 1463 Broad 
way, New York 


Waldman & Basson, Inec., to manufacture 


Edwards, Jr., W H 
Attorney, G. V. Polton, 


$500,000 


tires and accessories $10,000 Ine rpor 
ators: F. Weiss, 500 West 175th St., E. Wald 
man 1975 Creston Ave., L. Basson, 238 


Vernon Ave all in New York 


Paramount Webbing Co., to manufacture 


elastic webbing etc $10,000 Incorpora 
tors: A. M. and G. Rabinoff, 122 West 144th 
St D. L. Sprung, 219 East 12th St both 


in New York 

Marco Rubber Corporation, to manufacture 
and sell Marco rubber heels $10,000 
DeMartino, president: K. D. Smith R. Ber 
sani, ice presidents: I. W. Barnell, secretary 
and treasurer Principal office, 406 Commer 
cial Building, Syrause, New York 


DELAWARE 
Rm? Tire Co to 


Delaware 
Delaware 


manufacture tires 
Incorporation 


The Rubber Sho Insulator Co., Ine., to deal 








rubber goods eté $250,000. Inecorpora 
tors: ¢ H Jarvis, S. B. Phillips, M. F 
Vance-—all of Dover Delaware Agent 
United State Corporation Co Dover Del 
i vare 
Aerial Golf Ba Co to manufacture’ golf 
balls Stock 2,500 shares preferred par 
$100, 12 0, common, no par Principal of 

Wil ngtor Delaware 

Rubber Shock Insulator Co., In¢ to purchase 
and sel rubber goods $250,000 Incor 
orators: ¢ H. Jarvis, L. B. Phillips, M. F 

‘ ill of Dover, Del Delaware Agent 
United Stat Corporation C¢ Dover. Del 
New York Tire & Rubber Co., In¢ to mani 
ucture tires bes, rubber goods, ete $2 
00 Incorporato! _ % and A. Restifo 
\ M reano—al f Washington D ( 
VDelaw are Agent ( pital Tr t Co f Deli 
vare Dover Ly 
Adriance Hose Mannfas g Co., to manu 
facture high pressure hose $100,000 G. I 
Holden, president, Atlantic City, New Jersey 


H. R, Peterson, secretary and treasurer, 4413 
North &th street, Philadelphia, Pennsylvania 
Principal office, 152 North 4th street, Phila 
lelphia, Pennsylvania 


Health-Win Products Co., to manufacture and 
! iY " 


deal i bber, gutta percha products, eté 
$100,00 Incorporators I. E. and R. A 
Stanton, both of 4123 North Paulina street, 
Chicago, Illinois E. E. and L. D. Jester 
both of 508 Carrol aenue, Washington, D. ¢ 
Address f Delaware agent 927 Market 


street, Wilmincton, Delaware 

Respess Super Tire Fabric Co., to manufa 
ture and deal in rubber goods of every class 
Incorporators 
Jackson, M. W. Cole 
Delaware agent 


and description $200,000 
W. I. N. Lofland, F 
all of Dover, Delaware 
Capital Trust Company of Delaware, Dover, 
Delaware 

Rote Leather Products Co., to manufacture 
and deal in leather and rubber goods $3 
000,000 Incorporators: C. T. Cohee, C. B 
Outen Ss L Mackey all of Wilmingtor 
Delaware agent: Corporation Ser 
Wilmington, Delaware 


Delaware 
vice Company) 


OHIO 


Subers Rubber Products Co., to manufacture 
all kinds of rubber products $25,000 In 
corporators: L. W. Subers, A. Towl, S. E 
Kerber, E. Masman, W. Rose—all of Cleve- 
land, Ohio 

Tadellos Tire Armor Co., to manufacture and 
deal in armored pneumatic tires. $25,000 
Incorporators: C, B. Felty, 1010 Vine street 
J. W. Shorten, 514 Richmond street; C. 8 
Fisher, 1712 Holloway avenue; J. W. Fisher, 
1330 Chapel street—all of Cincinnati, Ohio 
Principal office, Cincinnati, Ohio 


Tire Manufacturers Distributing Co., to deal 
in tires and tubes $10,000 Incorporators 
H. Preusen, 444 Hana Building: G. H. Bur 
rows, 7506 Franklin avenue; S. ” Kearns 
and A. Fleisher—all in Cleveland, Ohio; J. H 
Morris, 1219 Crawford avenue, Lakewood 
Ohio Principal office, Cleveland, Ohio 


Ashtabula Tire & Rubber Co., to manufacture 
tires, tubes and rubber articles Stock: 6,500 
shares common, no par Incorporators: C. J 
Davis, H. Ford, R. E. Roehm, M. A. Maroni, 
M. |. Young—all of Ashtabula, Ohio Prin 
cipal office, Ashtabula, Ohio 


Giant Tire & Rubber Co., to manufacture and 
deal in rubber tires and other rubber goods 
$10,000 Incorporators: C. E. Hart, D. E 
Reynolds, F. C. Burk, L. H. Swisher, G. H 
Sawyer—all of Findlay, Ohio. Principal of 
fice, Findlay, Ohio 

Horrocks Rubber Co., to manufacture and 
deal in rubber products of all kinds. $50, 
000 Incorporators: A. C. Horrocks, L. W 
Akins, H. T. Gillen, H. A. King and B. R 
Beckwith—all of Akron, Ohio Principal of 
fice, Akron, Ohio 


Portage Rubber Co., to deal in rubber and 
rubber products Incorporators F. Seiber 
ling, R. Gunther, J. B. Huber, R. L. Bran 
man and C. E. Hamlen all of Akron, Ohio 


ALABAMA 


Peace Tire Co., to deal in tires $6,000 
W. H. Peace, president; W. L. Rosamond, 
vice president; R. H. Webb, secretary and 


treasurer Principal office, Birmingham la 
CONNECTICUT 


Connecticut Hard Rubber Co., to manufacture 
hard rubber articles $10,000 1. A. Moffit 
president; A. A. Smith, vice president and 
treasurer W Baxter, secretary Principal 
oftice, GOO State St... New Haven, Conn 


KENTUCKY 


Red Devil Patch Co to manufacture the 
Devil-Grip tire patch $50,000 Incor 
porators: E. W. Bryan, P. C. Smithson, R. F 
Warren, J M Green field \ Ix CGoodwit 
Principal office, Hopkinsville, Kentucky 

MASSACHUSETTS 


Blackstone Linen Works Ine to buy sell 
nanufacture and deal in linen, cotton, rubber 


etc $100,000 J Katz, president s W 
Fleisher, secretary and treasurer both of 60 
Chauncy St., Boston, J. P. Sylvia, Jr. direct 


or, 24 Milk S&t soston Principal office 
Boston, Mass 

Crocker-Hobday Rubber Co to ianutfacture 
and deal in rubber goods po0,000 E ) 
Hobday, president; G. I. Crocker, treasure 
both of Fitchburg F. A Jewell, secretar 
Lawrence—all in Massachusetts Principal 


office, Taunton, Mass 


MARYLAND 
Reebilt Tire Co., to deal in tires et 
Ine yrporators  € Young, 623 Keefer Place 
YW I. Schrot, 459 M. street, N. W.; | 
Parenteau, 1306 Belmont street,» N. W all 
in Washington, D, C Principal office, 301 
South Catherin« treet, Baltimore, Maryland 


S30 000 


MISSOURI 
Stephens Tire Stores Co., to deal in tires 
$250,00 I referred and 
stock H. C. Ford, president; D. Harman 
und E. 8. Phillips, vice presidents; W. H 
Clark, secretary; L. R Pears, treasurer 
Principal office, 1600 Grand Ave., Kansas 
City, Mo 


$100,000 commor 


OKLAHOMA 
Oklahoma Tire and Supply Co., to deal in 
Inorporators: H. and 8, M 
Sanditem of Okmulgee; A. Lack of Henrietta 
both of Oklahoma 


tires $50,000 


SOUTH CAROLINA 
Southeastern Tire Co., to deal in tires and 
accessories $5,000 D Smith, president 
and treasurer; J. A. Thomas, vice president; 
M. L. Smith, secretary. Principal office, 
Charlestown, South Carolina 


WASHINGTON 


Northwestern Kubber Co. $100,000 
porators: E. Elliott and W. L 
Principal office, Seattle, Wash. 


Incor- 
Launing 


WEST VIRGINIA 
Rubber Products Corporation, to manufacture 
and deal in rubber supplies. $50,000. In- 
corporators: W. J. Melamphy, Jr., C. W 
Huson, Earl Pepper, J. A. McLane and M 
T. Powell—all of Morgantown, West Virginia 
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Consultation and Development Service 


for Rubber and Allied Industries. 


R.S.L. Accelerators 


Thiocarbanilide 
Methylene Aniline 


JENCKES 
SPINNING 
COMPANY 


PAWTUCKET 
RHODE ISLAND 


Consultation on our accelerators 
is yours for the asking. Write us. 








NEW YORK OFFICE 
Fisk Building 
Broadway at 57th St. 


Office, 
220 Medford Bldg. 
AKRON, OHIO 


AKRON OFFICE 


Second National Building 


Chemical Plant, 
NITRO, W. VA. 




















